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Meredith Collins, Publisher

 This issue is about leaving a legacy. 
It’s something most of us think about at 
some point in our lives. Some of us have 
made plans and others have perhaps only 
thought about it. No matter, we all live 
with the reality that our days are finite 
and how we choose to handle the inevi-
table is something only we can decide.
 When my Aunt Bernice died a few 
years ago, she passed on her father’s 
Mason ring to me. I had never met my 
grandfather; he died at age 35 from an 
aneurysm long before I was born. However, I remembered the ring be-
cause my grandmother wore it after her husband was gone. I guess she 
had that ring on her finger for about 50 years! 
 I was spiritually close to my grandmother and when she passed away 
almost 30 years ago my memories of her strength and goodness have 
stayed with me. It was a surprise to me to be given my grandfather’s 
ring - the ring my grandmother cherished and wore for so long. While 
the heirloom does not have that much worth in terms of gold content, 
its worth is immeasurable to me. I wear it with pride and as a reminder 
of how important it is to try to live a good life.
 In this issue, we have approached the subject of “legacy” in a few dif-
ferent ways. There are far more stories that could be written. We hope 
that you enjoy the ones we have been able to include and learn from the 
neighbors we interviewed for knowledge of this topic. NDN
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START 2013
WITH A NEW HOME!

LIZ MOORE & ASSOCIATES • 757-645-4106 •  WWW.LIZMOORE.COM

118 Par Drive
The Links of Ford Colony. One story 
living Ranch home built in 1988 w/ 
1,680 sq ft. Spectacular scenic views of 
the pond and Blue Heron golf course. 
2 master suites split design floor plan 
w/ formal dining & living rooms and 
spacious kitchen open to family room 
with fireplace. Outside living provides 
pavered patio w/ picket fence and large 
storage shed. Monthly dues of $367.00.

leighbaumgardner@lizmoore.com
757-291-4449

heathermoorefield@lizmoore.com

Heather Moorefield, ABR, SFR, SRES, BPOR
(757) 784-2667

5713 Flowering Peach
Providence Forge, VA 23140

Seller offering 1 yr paid HOA DUES & 1 yr 
home warranty! Community pool is finished! 
Easy living, dues include snow plow, trash, 
grounds & exterior work. Upgraded kitchen 
cabinets, black appliances, 4 ft extension off 
LR! Located btwn Richmond & Williams-
burg, less than a minute from the interstate!! 
Backyard has view of the 12th hole.

John Womeldorf, REALTOR®
757-254-8136

John@MrWilliamsburg.com

Skimino Landing EStatES
Williamsburg

Builders personal ranch home located 
on almost 3 acres. One level living, 
3,300 sqft, 4  BR, 4 full BA home. Great 
room w/ soaring ceiling & gas FP opens 
to gourmet eat-in kitchen offering cus-
tom cabinets, granite counters, ceramic 
tile floors & island. HW floors, wain-
scoting, French doors, recessed lighting, 
tray ceilings, oversized BRs are just a 
few of the features. Only minutes from 
shopping, I64 and more. $500,000.

204 Parke Court • Holly Hills
This meticulously maintained home is 
minutes to W&M, historic district, Rt. 
199 and New Town. Hardwood floors 
throughout the home. The kitchen of-
fers loads of cabinetry and a separate 
butlers pantry. The 2nd floor Master 
Suite has a sitting area accented by a 
fireplace. Enjoy the convenience of the 
city location in a quiet, nature filled set-
ting. $569,900.

757-870-0611
nanpiland@lizmoore.com

4521 Black Rail ct.
Stunning Custom home in Brickshire 
offers 5 Bedrooms, 4.5 Baths and 
over 4,700 sqft of gorgeous living 
space. Brazilian cherry floors, granite 
& stainless steel in the island kitchen, 
all the upgrades. Set on a cul-de-sac 
with fenced yard. $550,000. Call 
Judy Schwartz at 757-846-6774.

757-846-6774
judyschwartz@lizmoore.com

andrea@williamsburghomefinder.com

1720 Waverly lane • Lanexa
Beautiful pond front home on 3 ac. w/3 
car gar & det gar/workshop. Conve-
nience of town with freedom of coun-
try living! Well appointed home w/lg 
rms. HW flrs thruout 1st flr, massive 
gourmet kit w/keeping & breakfast rm 
shares FP w/great rm. Luxurious master 
suite, DR, sunroom, den/4th BR, util-
ity, 2 BRs & loft up, surround sound, 
central vac. $585,000.
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DAVID GEORGE BALL

 Several years ago, David George Ball started 
writing down his life history at the encourage-
ment of his wife, Carol, who thought David’s 
five children would appreciate reading about 
his journey. What began as a recording for 
just family turned into the memoir, A Marked 
Heart, which David self-published in the spring 
of 2011.
 The book recounts pivotal moments in Da-
vid’s life, including his childhood in wartime 
England, his encounter with Dr. Martin Luther 
King Jr., his involvement in the creation of the 
first 401(k) plan and his role working under 
President George H. Bush.
 David was born in Gloucester, England and 
spent the ages of 3 to 9 with his family fearing 
Germany during World War II. The first few 

By Brandy Centolanza

chapters of David’s book describe his experi-
ence as a child during the war. He recalls an 
American soldier coming to live with his fam-
ily following the attack on Pearl Harbor. David 
had many conversations with the soldier about 
life in America, and he had felt it sounded like 
“a wonderful place.”
 David kept that in mind, and at the age of 
17, he departed England for America. It was 
1954, and David arrived in Chicago to study 
at the Moody Bible Institute. His intent had 
been to follow in the footsteps of his religious 
parents, Harold, a Baptist minister, and Irene, a 
missionary. David soon transferred to Yale after 
receiving a scholarship for a student entering 
Christian ministry. It was at Yale that David 
spent time with Dr. Martin Luther King, Jr.

David also helped form the Undergraduate 
Lecture Committee, which brought a series of 
speakers to the university. After hearing about 
Dr. King’s boycott of segregated public buses, 
David invited him to speak at the University. 
Dr. King agreed. In September 1958, before 
Dr. King could speak, he was stabbed at a book 
signing in Harlem. David sent him a sympathy 
letter, and Dr. King responded that he would 
reschedule his visit once he recovered.
 A few months later, in January 1959, Dr. 
King came to Yale for the lecture, even though 
he still required daily rest. Dr. King’s secretary 
put David in charge of looking after him while 
he was there. “It was my job to make sure that 
Dr. King took a nap every afternoon,” David 
recalls with a laugh.

A Marked Heart
A WRITTEN ACCOUNT OF A LIFE WELL LIVED

Lisa W. Cumming Photography
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 Dr. King gave a sermon on January 14, 1959 to a crowd of 2,000 
students, much to David’s pleasant surprise. 
 “People were standing in the aisles, standing in the windows because 
there were no seats.”  After Dr. King’s speech, “Everybody stood up and 
cheered. I stood up and cheered. It was really exciting,” he says.
 David found out that the next day was Dr. King’s 30th birthday, so 
he rounded up a cake and some students to help Dr. King celebrate. A 
photo of David helping Dr. King cut his birthday cake graces the cover 
of David’s memoir.
 “He was really happy that day,” David says, “and that day had been a 
turning point in my life.”
 David changed his major to political science. “After I graduated Yale, 
I vowed to help make the world a better place like Dr. Martin Luther 
King, Jr.”
 David moved on to law school and became a tax lawyer on Wall Street. 
In 1963, he married his first wife, Morganne. The couple started a family, 
but when his wife tragically died, David put his dreams of public service 
on hold to deal with his grief and to raise his three children.
 In 1974, David began to reestablish his career, this time as a corporate 
secretary for a large industrial company, AMAX Inc. Part of his job was 
to sit on the pension committee, where he discovered some of the issues 
employees had with their retirement plans.
 “It turned out my calling wasn’t in civil rights,” David says. “I became 
concerned about a different national problem, the lack of portability un-
der traditional defined benefit pension plans.”
 David set about making changes to the pension system at the company, 
to protect both workers and management, and in 1981, the first 401(k) 
plan was adopted. “I hoped other companies would follow, but some of 
them were hesitant,” he says. “I finally found my calling in 1989.”
 That was the year President George H. Bush nominated him as As-
sistant Secretary of Labor for pensions. David worked for the next three 
years on the establishment of 401(k) plan programs for employees with 
no pensions. Two weeks before President Bush lost his bid for re-election, 
the 401(k) regulation was published in the Federal Register under Da-
vid’s signature.
 “Today, 70 million workers have the 401(k),” says David with pride. 
“It’s all thanks to Dr. Martin Luther King, Jr., who steered me toward 
public service. To see the 401(k) as it is today is enormously exciting. It’s 
breathtaking. I didn’t end up becoming a minister because it was a differ-
ent kind of ministry that God wanted for me.”
 Upon completion of A Marked Heart, President George H. Bush 
wrote David a letter telling him that he “indeed helped to make the 
world a better place.”
 “To hear my boss say this was very moving to me,” David says. Seeing 
his memoir take off has been the same for him. Since the book was pub-
lished, David has been busy promoting it, accepting speaking engage-
ments and conducting interviews about it on national radio and tele-
vision. Almost daily, weather permitting, David can be found perched 
outside the shop at Bruton Parish Church signing copies of his memoir.
 “My market is the tourists now,” he says. “My book is going all over 
the country and foreign countries too.”
 David shares that anybody can write a memoir, and the best way to 
start is by keeping a journal. “When you journal, you have the raw ma-
terials for a book,” he says. “Everybody has a story. You have a story. You 
just don’t realize it, but the potential is there.”
 Eventually, David wants to pen another book, but for now he’s just 
content on where A Marked Heart is taking him. That includes to Atlanta 
next month to speak in commemoration of Dr. Martin Luther King Jr.’s  
84th birthday.  “I’m reconnecting,”  David George Ball says. “It’s very 
exciting.”

Wells Fargo Advisors’ unique 

Envision planning process helps 

us get to know your specific 

needs and goals in order to create 

our tailored investment plan. 

Monitoring your progress is easy. 

You’ll always know if you’re on 

track to reach your financial 

goals. Find out how having an 

Envision plan can help you live 

the life you planned. Call today.

Envision ® is a brokerage service provided by Wells Fargo Advisors, LLC.©2012 Wells Fargo Advi-
sors, LLC. Member SIPC. Wells Fargo Advisors is the trade name used by two separate registered 
broker-dealers: Wells Fargo Advisors, LLC and Wells Fargo Advisors Financial Network, LLC, Mem-
bers SIPC, non bank affiliates of  Wells Fargo & Company. All rights reserved. Envision® is a reg-
istered service mark of  Wells Fargo & Company and used under license. 0312-1323 [88511-v1]
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 You have high expectations for your health care. 
 So do we.

145 Patient Beds

Eight 
Operating Rooms

National 
Certifications 
DNV, Stroke, Cancer, 
Leapfrog, and more 

Comprehensive 
Breast Center

Maternity Services 

– NO –
Ventilator-
Associated 
Pneumonia 
for 8 years

Sleep
Study 

Center
20 Medical Specialties 

Cardiology
Pulmonology
Urology
Cancer
Orthopedics
and more

29 Emergency 
Department 

Beds

Electronic 
Medical 
Record 
Technology

Inpatient 
Rehabilitation

Including Pediatric Inpatient Beds 

Wound 

Healing Center

300+ Volunteers

Sentara 
OrthoJoint 
Center

24-7
 Heart Attack 

Care

Imaging 
Nuclear Medicine
MRI, CT and X-ray 
Ultrasound 
Digital Mammography
and more

Always Improving
Sentara Williamsburg Regional Medical Center brings health   

 care advancements within an ultra-modern medical complex.

Board-Certified

Medical 
Staff of 350+
Physicians

Visit SentaraHereAndNow.com to learn  
more about the advanced services at Sentara 
Williamsburg Regional Medical Center.

Sentara Williamsburg Regional Medical Center

sen-7799 WNDN_expect_ƒ.indd   1 12/3/12   10:36 AM
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JOE SCORDO

 When Joe Scordo 
opened his restaurant in 
1992, he named it after 
his grandfather, his name-
sake, a hard-working Ital-
ian stonemason who im-
migrated to Connecticut 
in 1907. From then on, 
Giuseppe’s Italian Res-
taurant – “Giuseppe” 
means “Joseph” in Italian 
– has been a family affair. 
 Joe first put his oldest 
son, Anthony, to work at 
Giuseppe’s at age 10. His 
son helped clear tables 
and later seat custom-
ers. Joe’s wife is a day 
manager there, several 
of his nieces and neph-
ews have worked dur-
ing summer vacations 
and his 13-year-old son, 
Trace, may soon be doing 
some table-clearing on 
weekends. Another son, 
3-year-old Max, and a baby grandson, Carter, 
are waiting in the wings.   
 Giuseppe’s will stay in the family for the fore-
seeable future: Anthony, now 31, has bought 
into the restaurant and is now a co-owner, man-
ager and chef. Every year on Anthony’s birth-
day, Joe gifts him with stock shares as a way to 
gradually transfer ownership. Anthony says he 

By Alison Johnson

now owns a little less than half of the corpora-
tion.
 But Joe believes the real key to passing down 
a family business is something more emotional 
than smart financial planning. That’s making 
sure the business is what a child truly wants in 
his or her life – not just an obligation. 
 “It has to be important to them, not to me,” 

says Joe, 65. “It has to be 
their dream, their desire, 
because a parent’s dream 
is not always the same as a 
child’s dream. Sometimes 
parents push kids in direc-
tions they don’t want to go. 
I always said I would never 
do that to my kids.” 
 Luckily, Anthony says 
he’s all in. Armed with a 
business degree from Vir-
ginia Commonwealth Uni-
versity, he aims to blend 
tradition with innovations 
such as revamped menus 
and technology for easier 
accounting. 
 “I wouldn’t want it any 
other way,” Anthony says. 
“We’ve built this as a family. 
To sell it and have someone 
else run it, with my great-
grandfather’s name on it, 
doesn’t feel right.”
 Joe, a Connecticut na-

tive, introduced his son to the restaurant busi-
ness very early. After a four-year stint as an 
enlisted man in the Navy, Joe attended the Uni-
versity of Denver with help from GI benefits 
and waiting tables and bartending jobs. After 
graduation, he got into the hotel business and 
managed a variety of properties for 15 years, 
sometimes bringing Anthony to work. 

A Family Business

Lisa W. Cumming Photography

Alan Oncken & Co./Professional Gutter Cleaning
Licensed   Insured   Dependable

757-565-6302   Est. 1994

Visit 
www.perma-boot.com 
to learn more.

FREE roof “vent pipe” 
gasket inspections 
(A $29 value) with our 
perma-boot installation.

Will Your Roof Leak All Winter?

FREE Laser Engraving with any purchase from our Corporate Awards Catalog!

Joe Scordo with his son, Anthony
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Has your advisor talked to you about how the new 
tax laws will affect your investment and estate 
plan?  

How does the rate of return on your investments 
compare to the risk you are incurring?  

Are your agents, trustees and executors ready and 
able to handle complex legal and financial matters 
on your behalf? 

Chesapeake Investment Group provides premium 
wealth and trust services to meet the needs of you 
and your loved ones.  We live and work in our 
community.   

We provide face-to-face access to professionals 
who provide the care and customized solutions to 
plan both your retirement and your legacy. 

Chesapeake’s passion and commitment to our 
neighbors sets us apart.  Let us show you how. 

John	M.	Sadler,	Esq.	
President,		

Chesapeake	Trust	Company	

Mark	Monroe	
President,		
Chesapeake	Investment	Group	

Investment advisory services offered through Chesapeake Financial Group, Inc. (“CFG”).  Trust and Estate Planning services offered through 
Chesapeake Trust Company, Inc. (“CTC”). CFG and CTC are wholly owned subsidiaries of Chesapeake Investment Group, Inc. 
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 “The chefs would spoil him,” Joe remembers. “He’d try any food they 
made. He was eating escargot when he was just a little kid.”
 Joe moved to Williamsburg about 26 years ago for a hotel job. Eventu-
ally, though, he tired of the frequent travel required for that career and 
decided to focus on a smaller piece of the hotel business, a restaurant.  
 “Really, I never thought I’d be in business so many years later,” he says. 
“I just wanted to open a little place and be happy, and have enough mon-
ey to pay the bills.” 
 Giuseppe’s also was a place where he could teach Anthony about work 
ethic, just as his grandfather had taught him. “My grandfather was a 
tough old guy – a machine gunner in the Alps, captured twice by the 
Germans, lived until he was about 80,” Joe says. “I worked construction 
jobs with him when I was 14. He showed me a lot about how to be a good 
man.” By 15, Joe had landed his own job, selling hot dogs and making 
milkshakes at a beach concession stand.  
 As for Anthony, he had the normal attention span of a preteen boy and 
was a less-than-illustrious bus boy at age 10, Joe reports with a laugh. But 
by 13, Anthony was doing some hosting out front and asking customers 
about their dining experience. “Now he can start a conversation with 
anyone,” Joe says. 
 Looking back, Anthony appreciates his childhood days at Giuseppe’s. 
“My dad taught me how to work, how to earn things,” he says. “I’ll still 
get out there now and bus tables sometimes. It’s always good to help out 
wherever you can.” 
 Anthony didn’t come right to Giuseppe’s after college – which, in Joe’s 
opinion, was a good thing. He held several jobs in Richmond and Virgin-
ia Beach, including managing an upscale Tex-Mex restaurant, until one 
day something clicked in his mind: his family had a profitable business 
that he believed, with a little tweaking and modernizing, could survive 
and thrive into the future. 
 “I like challenges,” Anthony says. “I like coming up with new solu-
tions and creating new approaches, because you’ve always got to grow and 
change.” Having his father as his boss isn’t always easy, he admits, “but I 
wouldn’t trade it. I’m not going anywhere.”
 Since Giuseppe’s moved to a new location in 2009, Joe and Anthony 
have worked together with their staff to refresh the décor and menu. For 
example, Anthony is gradually moving away from the heavy sauces and 
cheeses that are staples of American-style Italian cuisine and embracing 
healthier trends such as incorporating fresh fish into dishes. The family 
also opted against putting any televisions on the walls, to help conversa-
tions flow. 
 What no one ever wants to change is Giuseppe’s family-friendly feel, 
which father and son partly credit to having longtime staff members and 
on-site owners who interact with customers and oversee details large and 
small, from studying food trends to trying to keep prices reasonable. 
 “Running a restaurant looks easier from the outside in,” Joe says. “A 
lot of people think, ‘Oh, I can make a drink and my wife can cook, so 
let’s open a restaurant.’ There’s a lot more to it. It’s hard work. It takes a 
competitive spirit to stay ahead of the competition.” 
 Joe, who also manages some real estate properties, has no immediate 
plans to retire. Even when he does, he still pictures himself coming into 
Giuseppe’s to chat with customers. “The doctors say to keep being active,” 
he says. “I don’t want to play golf all day with my retired friends. I think 
it would be much nicer walking around the restaurant.”
 Not surprisingly, Joe has no plans to push Trace and Max into the fam-
ily business if they’re not interested. Anthony feels the same way about his 
9-month-old son, Carter. “If it’s what he wants, Okay, it’s what he wants,” 
Anthony says, before adding with a laugh, “Of course, I hope he becomes 
a brilliant baby brain surgeon who changes the world.” If he does, perhaps 
he’ll celebrate over dinner and drinks at Giuseppe’s. NDN

Merchants Square, Williamsburg . 757-220-1115
thepreciousgems.com . Like us on Facebook

Celebrating Life’s Extraordinary 
People and Your Occasions

“Over 32 years ago, my wife Lisa and 
I opened The Precious Gem. Our goal
remains: providing the highest level of
professional service and exceptional
quality, value, and choices to you, time
and again. From simple repairs to my
one-of-a-kind designs, our hope is to be
your jeweler for life.” – Reggie Akdogan

•
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RICHARD L. FERRIS

 The old saying “Failure to plan is planning to 
fail” still holds true, especially when consider-
ing how best to preserve our hard-earned as-
sets. A lifetime of working and saving can eas-
ily be negated after we’re gone if we’re not wise 
enough to put some basic safeguards in place.
 “Six out of ten people in the United States 
die without making a simple will, and of the 
40% who do have a will, half simply leave ev-
erything to a surviving spouse,” says Williams-
burg’s Richard L. “Dick” Ferris, of the law firm 

By Linda Landreth Phelps

Ferris & Associates. Dick has dedicated his life-
time of work to ensuring that his clients estab-
lish and maintain control of their own legacies 
and transfer their assets to the right loved ones, 
at the right time, and in the right way.
 “My associates and I take a ‘life planning’ ap-
proach,” Dick says. “We like to get to know our 
clients and their families first, and then help 
them with a financial and legal strategy that 
will consider their hopes and dreams as well as 
their aspirations and fears.”  

 Dick began his legal career in 1972 with the 
Ohio Attorney General’s Office Tax Section, 
and moved on to a position with Aetna. Even-
tually, he found himself drawn to the idea of 
going out on his own and relocating to Wil-
liamsburg in order to serve a much-needed 
market. Dick founded Ferris & Associates in 
1993, a law firm whose practice is limited to 
estate, tax and trust planning; probate and es-
tate administration; and business formation 
and planning. 

Lisa W. Cumming Photography

240 McLaws Circle, Suite 117, Williamsburg    757.903.4083
Located at the MarketpLace ShopS at kingSMiLL near StarbuckS

What’s Old is New again!
beautiful Furniture and home decor arriving daily

open 7 days a Week     delivery and pick-up available

645-4366 • 1430 High Street #709
www.kinksandquirks.com
www.facebook.com/quirksofart

$10 Off
Whimsical Clocks

  reg.
$59

*No other discounts apply. Expires 12/31/12.

       J a n u a r y  i s

Bridal
      Bazaar!

CAKES by TAWANDA
757-345-2440

clients by appointment
www.cakesbytawanda.com

All 2013 reserved
bookings receive
$50.00 Off

Wedding Cake
(120 servings or more)
Bridal Cake Samples
Jan. 12 • 11am - 1pm
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 Nobody likes to dwell on life’s inevitable 
end. The Ostrich Approach towards estate plan-
ning is very common. If we stick our heads far 
enough into the ground, we blindly hope, those 
pesky reminders of mortality may go away. The 
problem with this method is that those we leave 
behind have to deal with its consequences. 
 “Love, money and control: power struggles 
over these potential areas of conflict can frac-
ture the closest and most well-intentioned fam-
ily,” Dick says. “I have seen it happen.”
 Regarding financial inheritances, an impor-
tant gift you can give loved ones is the seamless 
transition of your wealth.
 What wealth? - you may ask. I don’t have 
enough to worry over. That’s where you may be 
wrong. Single, childless people need a will, too. 
If you’d want your best buddy to have your 
fishing tackle if you pass away instead of your 
sister who’d dispose of it in a garage sale, you 
had best get it in writing. If you’d like a par-
ticular sweet niece to have your mother’s heir-
loom quilt, please specify so in a legally binding 
document. Dick explains what could happen to 
anything you own when the Ostrich Approach 
is employed.
 “If you die intestate, without even having 
a minimal hand-written will, the government 
steps in. Courts will freeze all assets (checking 
and savings accounts, investments, personal 

property, etc.) and publicly administer and al-
locate your estate. Costs associated with this 
often lengthy process - appraisals, court costs, 
accounting, [and] lawyer’s fees - can eat up a 
considerable amount of money and time,” 
Dick says.  But even with a will, heirs will still 
face the delay and cost of probate.
 Probate is a legal process that includes prov-
ing in court that a deceased person’s will is val-
id; identifying and inventorying the deceased 
person’s property and having it appraised; pay-
ing debts and taxes; and distributing the re-
mainder as the will (or state law, if there’s no 
will) directs.
 Do you own property in more than one 
state?  The laws of that state, not your state of 
residence, apply to your property there. Intesta-
cy laws also vary by state. For example in Flor-
ida if you die without a will and are survived 
by a spouse and children from the marriage, 
then your spouse takes the first $60,000 of the 
estate, plus half of the remaining balance, and 
your children share equally in what’s left. But 
using the same facts in Virginia, your spouse 
will inherit 100% if it’s a first marriage, and 
your children will receive nothing. It’s when 
we are dealing with blended families that it gets 
particularly tricky. 
 “In Virginia, a surviving spouse of a subse-
quent remarriage receives one third, while the 

children receive two thirds of an unprotected 
estate. There are also circumstances in which 
offspring of the first marriage could be inadver-
tently disinherited,” Dick says. “If you remarry 
and commingle assets without legal protection, 
you’re asking for a train wreck.”
 In this financially and culturally complicated 
world, every day unprotected estates go to ex’s 
or alienated children who blow through their 
inheritance in ways that, if they knew, would 
cause the departed to figuratively spin like a top 
in their graves. The best way to avoid drama is 
to have an attorney draw up a simple, afford-
able will, or to be more precise and thorough 
and avoid the hassles of probate entirely, a Re-
vocable Living Trust.  In most cases, it’s well 
worth the extra expense.
 By its design, a Living Trust covers all three 
phases of your life: while you’re alive and well, 
while you’re alive but not so well, and after your 
death. Don’t confuse this with a Living Will, 
which only covers what your wishes are if you 
are near death. A Revocable (meaning it can be 
changed during your lifetime) Living Trust is a 
dynamic document and can be added to and 
modified to fit changing circumstances, such 
as providing for the care of aging parents or a 
beloved pet.  You retain full control of all as-
sets while alive and can specify what happens 
to them after you’re gone.
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 There are many estate strategies which le-
gally can be employed to maximize what is left 
to heirs and to minimize any potential tax bur-
den.  Laws regarding such things as taxes, be-
quests and charitable giving are always chang-
ing, and professional help is unequivocally 
crucial to the success of any strategy.
 “Families that plan their es-
tates tend to survive their journey 
through the generations intact,” 
Dick says. “It’s not about the legal 
documents; it’s about the results 
from those documents. I find that 
the true wealth of a family is in 
the passing along of its core values. 
Many of our clients will express 
their philosophy of life, spiritual be-
liefs, and their vision for their fam-
ily’s future in a document included 
in their trust known as a Family 
Legacy Letter. With this in place, generations 
to come can reflect back on those that came 
before, and absorb the wisdom found there.”
 Over the course of Dick’s 40 years in law, 
he’s gained a lot of wisdom himself, which he 
freely shares with his colleagues and the public. 
He has authored numerous articles, including 
a publication in the Virginia State Bar’s Trusts 
and Estates. Dick frequently speaks before 
civic, social, and professional groups, as well 

as having co-authored three books on Estate, 
Taxation and Trust Planning. His passion is to 
help people maneuver the murky waters of life 
and the law without running aground.
 Dick follows his own advice when it comes 
to estate planning.  He and his wife, Joyce, are 
active supporters of many charities, including 

their home parish of St. Bede, and they hope 
to continue that support even after they’re 
gone, thanks to a carefully drawn Revocable 
Living Trust.
 Joyce Ferris was her husband’s office man-
ager for 15 years, until she retired three years 
ago. Proof, Dick says, that “A husband and 
wife really can work together without killing 
each other!” They’re both pleased with their 
1993 decision to relocate from Northern Vir-

ginia to establish his own private law practice 
in Williamsburg.
 “Joyce and I had visited this area many 
times for anniversaries and other special occa-
sions. We both just loved the city’s ambience 
and beauty. We’re big golfers - Joyce is actu-
ally better than I - and it seemed to be a great 

place to live and work.  It was a 
good decision and we’ve been very 
happy living in Governor’s Land,” 
Dick says. “Thanks to the merger, 
we can play golf more often and 
always shoot within a few strokes 
of each other.”
 Last fall Dick merged his firm 
with that of the respected, multi-
practice Richmond law firm of 
Carrell, Blanton, Garrett and Van-
Horn, so with that additional work 
force in place, he has more time 

for those relaxing games of golf. He may be at 
an age when many think about permanently 
shedding their business attire for the sportier 
wardrobe of retirement, but, unlike his wife, 
Dick has other ideas.
 “I enjoy what I do too much to retire fully,” 
Dick says. “I still get a lot of satisfaction out of 
estate planning, but I also like having this extra 
time to spend with Joyce and the family.”
 Sounds like a plan. A good one, at that. NDN
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“Families that plan their estates 
tend to survive their journey 
through the generations intact. It’s 
not about the legal documents; it’s 
about the results from those docu-
ments.”  ~ Dick Ferris
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NANCY SULLIVAN

 Do you ever wonder if your charitable con-
tributions make a difference?   On an individual 
level, it can be hard to tell. Collectively, our ef-
forts are inspiring.  In a recent study, the Com-
monwealth ranked tenth in the nation with 
annual contributions exceeding 4.2 billion 
dollars. Locally, York and James City Counties 
combined to amass 102.1 million dollars in 
charitable donations.  
 Nancy Sullivan, executive director of the Wil-

By Ryan Jones

liamsburg Community Foundation (WCF), 
is a supporter of many of the establishments 
that improve the quality of life for residents in 
greater Williamsburg. During the course of a 
business week, she interacts with applicants and 
contributors of all dispositions, and says that 
choosing to give on a local level is a popular 
option because results are readily discernible in 
the community.  
 “We had an event last week where one of 

“I am only one; but still I am one. I cannot do 
everything, but still I can do something; I will 
not refuse to do the something I can do.”  
     - Helen Keller

our donors addressed the idea of giving local-
ly,” she says. “He explained that contributing 
to Williamsburg-area charities enables him to 
actually see what is happening with the dona-
tions. That’s one of the great things about our 
community: It’s an open door. Grant recipients 
want people in the community to know who 
they’re helping and what they’re doing. I think 
that makes a big difference. Our donors are 
people who really have a commitment to Wil-

Giving
    collectively to make a greater impact

Lisa W. Cumming Photography

www.WilliamsburgFinancialGroup.com
Securities and advisory services offered through LPL Financial A Registered Investment Advisor, Member FINRA/SIPC.



NEXT DOOR NEIGHBORSJANUARY2013        13

A Logo For You • A. Amsler Designs • AAA Tidewater Virginia •  Ace Peninsula Hardware • Advantage Heating & Cool-
ing • Affordable Blinds • Alan Oncken & Co. • All Soaked Pressure Washing • Aloha Beads • American Family Fitness • 
Anna’s Brick Oven • Aqua Mobile Detailing • Art Cafe 26 • Atlantic Bay Mortgage Group • BayLands Federal Credit Union 
• Bedcrafters by Michelle • Benefits Personal Training • Binns of Williamsburg • Bodacious Bazaar • Bodega Rio Bravo 
• BodyFit • Boyer’s Diamond & Gold Source • Bruster’s • Buon Amici • By Your Side Technology • Cakes by Tawanda • 
Canine Ambassador • Capital Carpet Care • Carefree Boat Club • Center for Medical Weight Loss • Century 21 Nachman 
Realty • Chambrel of Williamsburg • Chesapeake Bank • Church of Jesus Christ of Latter-day Saints • Ciao Bello • Coastal 
Oral Maxillofacial Surgery • Colonial Center for Hearing • Colonial Eye Care • Colonial Family Medicine • Comfort Keepers 
• Comfort Technology • Concrete Jack • Cooke’s Gardens • Cooprider Financial Partners • Cox Powell Corp. • Crosswalk 
Community Church • Cullom Eye & Laser Center • Curry Dental Center, PLC • D.N.Fernandes, CPA, PC • Daniel Carlson, 
DC • Digital Images, Inc. • Dominion Village of Williamsburg • Dr. Peter 
Evans, DDS • Dream Catchers • Dud- ley’s Bistro • Duke Communications • 
Eastern Floor Covering • Edward Ow- ens, DMD • El Tapatio Mexican Grill 
and Bar • Ethos Info • European Cars of Williamsburg • Faith S. Friedrich • 
Ferguson Center for the Arts • Ferris & Associates, P.C. • Fitness Together • 
Florimonte’s • Food for Thought  • For- est Lane Botanicals • Fransisco, Robin-
son & Assoc. • Giuseppe’s • Goodman & Sons Jewelers • Great Wolf Lodge • 
Greg Garrett Realty, Deanna Blackburn • Gulay Berryman Art, Inc. • H. Lee 
Hair Shop • Hathaway Electric • HEA Living • Hometown Cleaners • Hughes 
Road Tree Farm • I Must Say • Illusions by Marcus • Inspired Events by Kelly • 
International Styles • Ironbound Gym • Jackson Thomas Interiors • James 
A. Burden DDS & Associates • James- town-Yorktown Foundation • JCC Parks 
& Recreation • Jeanne Ruff, OD, LLC • John A. Tompkins & Sons • Jordan End-
odontics • Jungle Jims • K. Hovnanian Homes • Kingsmill Realty • La Tolteca • 
Lenox Corporation • Linda Matney Gal- lery • Literacy for Life • Liz Moore & As-
soc./Jolene Burke • Liz Moore & Asso- ciates • Liz Moore/Roberto and Cobb 
• Mega Auto Spa • Mid Atlantic Enter- prise, Inc. • Kingsmill/MMGY Global • 
Monkey Bars Storage • Morningside Assisted Living • Moss & Riggs, PLLC • 
Nail Concepts • Nationwide Insurance/ Mike Rock • New Town Cafe & Cater-
ing • New Town Management • New- port News/Williamsburg International 
Airport • Old Point National Bank • Opus 9 Steakhouse • Paint On Pottery 
• Paisley • Parlett’s Paper Expressions • Pete Child’s Cleaning & Restoration • 
Philly Pretzel Factory • Plaza Azteca • Prime Buffet • Printwell • Professional 
Plumbing Services • Prudential Towne Realty • Prudential/Genia Prior • Pultz 
Builders • Quarterpath Dental Center • Quirks of Art • Real Property Manage-
ment • Reneau Medical • Rent A Son • Restoration Consulting • Richmond 
Marble & Granite • Riverside Health System • Robertson Art Gallery • Ross-
er Optical • Salon 109 • Sal’s Italian Ristorante • Schmidt’s Flowers • Sea-
world Parks & Entertainment/ Busch Gardens • Sentara Health Care • Shaia 
Oriental Rugs • Smellycat Productions, LLC • Spot Laundromats • Spring Arbor 
• State Farm Insurance/ David Sisk • State Farm/Javier Fuentes • Stensland 
Dental Studio • Studio A • Sugar & Spice • Supreme Styles • Taproot • The Blue Heron • The Clothes Tree • The Grecian 
Plate • The Leffler Agency • The Nutrition and Wellness Center • The Peninsula Center • The Precious Gem • The Shut-
ter Shoppe • The UPS Store • The Wine Seller • The Y  • This Century Art Gallery • Thomas Nelson Community College 
• TowneBank Mortgage • United Way • Uptown Nails • Victorious Images • Village Events • Vintage Rabbit • Viniterra • 
Virginia Company Bank • VolunteerWilliamsburg.org • Warwick Travel • Waters & Bridgman Marketing Solutions • Weath-
ercrafters • Williams Landscaping • Williamsburg Antique Mall • Williamsburg Area Association of Realtors • Williamsburg 
Center for Dental Health • Williamsburg Chauffeur Service • Williamsburg Drug Co. • Williamsburg Estate Planning • Wil-
liamsburg Estate Services • Williamsburg Family Dentistry • Williamsburg Financial Group • Williamsburg Flight Center • 
Williamsburg Gold & Silver • Williamsburg Heating & Air • Williamsburg Insurance Agency, LLC/ Elaine Obie • Williamsburg 
Landing • Williamsburg Neck & Back Center • Williamsburg Symphonia • WJCC Adult Education Program • Words Matter •

THANK
YOU!

The businesses listed on this page 
advertised in Next Door Neighbors in 
2012. Their investment enabled you 
to receive Next Door Neighbors at no 

charge over the past 12 months.

You are important to these 
business owners. 

They believe in the benefits of having 
a community magazine that reaches 

99% of Williamsburg area households. 

Thank you for doing business with 
them. I hope you will remember these 
folks again in 2013, and beyond. In the 

meantime, we’ll keep bringing 
you more of...

Next Door Neighbors
Meredith Collins, Publisher



14 NEXT DOOR NEIGHBORSJANUARY2013

liamsburg and to helping right here at home.”
 Community foundations have been a prevalent philanthropic outlet 
since the early 1900s. Nearly fourteen-hundred community foundations 
are currently in operation around the world, with more than seven-hun-
dred registered in the United States. Nancy says the easiest way to grasp 
the concept of a community foundation is to envision a collection of 
funds that supports needs in the community indefinitely. The idea is 
to pool locally donated resources into an invested endowment that dis-
tributes gifts back into the community in the form of grants. Since the 
original donation is left intact, gifts and bequests continue to support 
community interests long after they are made. 
 “Because we invest the money, and because the endowment is giv-
ing out a percentage each year, donors can arrive at the point where the 
amount given out is more than the original gift,” she explains. “It’s a slow 
process; you don’t build endowment overnight. It’s not instant gratifica-
tion. Endowment is like a mountain and you have to get to the top be-
fore you feel like you have accomplished something. But we’ve been here 
for twelve years and have tripled our grant making over the last six years.”
 Nancy says she was first introduced to the idea of non-profit work 
when she took a position with a theater in Washington D.C. called Arena 
Stage. Though Arena Stage was focused on supporting theater-related 
interests, it was a good ice-breaker for some of her future non-profit ven-
tures.  In 1993, Nancy traveled with her husband back to her roots in 
Connecticut, and later went to work for the Connecticut Community 
Foundation (CCF).  She says she was excited about helping to drive a lo-
cal non-profit, but soon found herself fielding questions from her mother 
regarding the work of community foundations.
 “My mother asked me why people would give to a community foun-
dation,” she remembers. “My answer was simple: eople contribute to a 
community foundation because it’s always going to be there. It is a collec-
tive form of giving. My husband and I set up a fund as part of a challenge 
we had a few years ago. It was small, and we might have been tempted to 
say, ‘well it’s not going to make very much of a difference.’ But we had 
one hundred other people who did the same thing. Put them all together, 
and that’s the source of our grants. That’s what makes it interesting. It’s 
not your fund or my fund…it’s our community fund. That’s what I think 
is the key to making community foundations work. The donations stay 
in the community, and they work for the community.”
 During the latter part of her tenure with the CCF, Nancy says her 
husband began to consider finishing grad school so that he could pursue 
a career more in line with his educational path. As luck would have it, 
the two passed through Williamsburg on vacation, and Nancy made an 
offhanded remark that would prove to be serendipity.
 “Part of our criteria in looking at grad schools was finding a place 
we could raise our kids and feel good about it,” she recalls. “The place 
we were living had a lot of the problems of an inner-city without many 
of the advantages. We had a great house and a pretty decent neighbor-
hood, but I couldn’t let my kids wander around the neighborhood or ride 
their bike. It was a totally different environment. I can remember com-
ing down here on vacation and going to the CVS on Jamestown Road 
to buy something. I remarked to my husband, ‘Wouldn’t it be funny if 
this was our CVS?’ A year later we were living a few blocks away, and it 
was our CVS!”
 Nancy says living in Williamsburg has been good for the whole family, 
including her children.
 “We thought this would be a great place to raise our kids, and it really 
has been,” she says. “My son was two-and-a-half when we moved here, 
and my daughter was six-weeks old. Now, my daughter goes to Matthew 
Whaley and my son goes to Berkeley. It’s been great for them.”
 Nancy has been able to continue her work in the non-profit com-
munity as part of her family’s relocation. In the time she has invested 
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with WCF, she says she has en-
joyed seeing the diversity of pro-
grams the community fund is able 
to support. She recounts a recent 
grant award that helped promote 
art education to Williamsburg 
residents that, because of logistics, 
may not have had an opportunity 
to benefit from existing outreach 
programs.
 “We made a grant in the spring 
to This Century Art Gallery so 
they could partner with Grove 
Christian Outreach Center and 
work with some high school kids 
on site,” she says. “They already 
had an art education program here 
in town with classes and summer 
camps, but some of the teenagers 
on that end of the county didn’t 
have transportation to get up here 
and attend the classes, so they 
brought the arts class to them. 
That was a program we felt re-
ally good about. It was a new ven-
ture, it was really serving a need 
by broadening the arts education 
options in the community, and it 
was bringing it to people. That’s 
the kind of program we like - 
something that we can really get 
our hands around and affect with 
a single grant.”
 Nancy says she and the Distri-
bution Committee at WCF sort 
through scores of grant applica-
tions each year and every dona-
tion helps to fund an interest that 
directly benefits the community.
 “That’s what’s nice about giving 
locally,” she says. “You can have a 
big impact right here in Williams-
burg. There are needs in our com-
munity that people don’t necessar-
ily know about, and we see them 
on a regular basis. In Williams-
burg, a five-thousand dollar grant 
can really make a difference. Five 
thousand dollars can be huge.”
 Because of the many local do-
nors to the community founda-
tion, each contributor’s gift will 
gather momentum when placed 
alongside the donations of others. 
The resulting impetus will create a 
legacy of goodwill to those of the 
rising generation who, with a cata-
log of their own niches to fill, will 
lead the Historic Triangle into the 
21st Century.
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HELENA MOCK

 The typical image most people have of an attorney is a courtroom 
scene with the lawyer arguing in front of a judge and jury for his or her 
client. Helena Mock, however, chose to practice a type of law that typi-
cally does not include courtroom situations. 
 “I don’t like being adversarial,” she says. “I like helping people and 
resolving problems, which is why I chose to practice estate planning 
and elder care.”
 Helena was formerly a legal clerk with the United States Army. She 
graduated from William and Mary School of Law in 2000. Since then 
she has worked tirelessly to help others plan for their estate needs, 
whether it is through a will, trust, power of attorney or simple advice. 

By Narielle Living

Lisa W. Cumming Photography
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 Her time is spent helping others to make plans that will benefit 
those they care about when life’s circumstances change. When a per-
son chooses to make plans for the future - even a future that may not 
include him or her - that person leaves a legacy that has thoughtfully 
considered the needs of others.
 According to Helena, most everyone needs to have a plan in place 
for their estate, regardless of the size of the estate. “It doesn’t matter if 
you have children or not, or if you are married or single, taking care of 
your estate is essential. This isn’t just about what happens to your stuff 
when you die. It’s about planning for something like an incapacity or 
appointing a medical care decision maker for your future. This is about 
looking at the big picture.”
 Sometimes people make plans for a special needs beneficiary, or de-
cide appropriate ways to disburse their estate to loved ones. The most 

important aspect 
of estate plan-
ning, however, is 
not in planning 
who gets what. 
 “Some of the 
important deci-
sions you need 
to make are ap-
pointing some-
one to have pow-
er of attorney, an 
advance medical 
directive, a living 
will and a HIPAA 
(Health Insur-
ance Portability 
and Accountabil-

ity Act) authorization,” Helena explains.
 These documents are essential at any stage of our lives, and can mean 
the difference between loved ones having the ability to help in your 
time of need or loved ones faced with the daunting challenge of fighting 
for what they think you might have wanted. After all, nobody can pre-
dict when they might become incapacitated, which is why Helena en-
courages people to make sure they have the proper documents in place. 
A power of attorney gives your selected person or persons the authority 
to make financial and/or legal decisions for you, and is often required 
by banks or financial institutions. An advance medical directive allows 
someone to make health care decisions for you, and can be especially 
important if you are unable to make those decisions on your own. A 
living will defines whether you wish to have life-prolonging medical 
treatments or not if you are facing a terminal illness or vegetative state. 
HIPAA protects your health information by forbidding the medical 
community to discuss your condition either verbally or in written com-
munication without prior consent from you. Without a HIPAA autho-
rization, doctors and nurses are not allowed to disclose any information 
to others, including family members, regarding your condition.
 Having these documents in place is just part of the planning process. 
It’s important to make sure that your documents conform to state and 
federal law or they will not be effective.
 One of the biggest areas of concern Helena has seen in her practice is 
people relying on “do-it-yourself ” documents. “Younger people think 
they don’t need a lawyer, they can do it themselves from a kit they pur-
chase on the Internet. But you need to have documents that fit your 
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particular situation, and you cannot do that from the Internet,” she 
says. 
 Unfortunately, Internet documents and kits are not always accurate. 
Helena says she is sometimes called upon to rectify those situations. 
 “I know people want to spend less money and try to do it them-
selves,” she says, “but you are paying for the expertise an attorney pro-
vides. The attorney has been in these exact situations, and witnessed 
many just like them, and we know how to keep you out of trouble. 
Internet documents all have a disclaimer, and nobody will stand behind 
them if they don’t work. Then you’re on your own, and it may be the 
exact moment when you need it most.”
 There are a number of pitfalls involved in estate planning, and proper 
care must be taken to ensure the legality of everything done, including 
administering an estate once a person is deceased. According to Helena, 
personal liability is a factor for an executor of an estate. “The personal 
representative, or executor, is responsible for following the directions of 
the will and distributing assets according to those directions. However, 
there is an order that all debts must be paid, and it first must be deter-
mined if there is enough money available to pay all the debts.” 
 If the debts are not paid, the executor can be held personally liable. 
Another issue to be aware of is unpaid or unfiled taxes dating back five 
years. This is why assets should be distributed only after all debts are 
paid.
 “It is easier to manage the estate if the deceased was close to you, such 
as a spouse or parent, because you have more information about their 
life. But sometimes you have no way of knowing if taxes had been filed 
or what the estate contains. This is where an estate attorney can help 
keep you out of trouble. Since the fees are taken directly from the estate 
it is not a financial burden on the executor.”
 A relatively new facet of estate planning has to do with digital tech-
nology. “Digital assets are being incorporated into plans, and the gov-
ernment is now recommending a separate document for dealing with 
this,” Helena says.
  Digital assets are email accounts, social media accounts such as Face-
book or Twitter, and online bill paying accounts. According to Helena, 
the federal government estimates that most people have an average of 
25 password protected accounts. “What happens when you die?” she 
says. “Who will handle these accounts, and will your loved ones have 
access to pay the utility bills or mortgage? It’s important to have a plan 
in place to let people know what to do with these digital assets.”
 Many people tend not to think about estate planning until it’s too 
late. “Long term care is expensive, and that type of planning needs to 
be put in place before it’s too cost prohibitive to get that type of in-
surance.” she explains. Helena advocates planning for asset protection, 
which is about setting assets aside to provide for what Medicaid will 
not cover. “This can be accomplished by creating a special trust and can 
protect your assets in the long run. It’s not about setting you up so your 
kids inherit everything and the taxpayer foots the bill, but about setting 
aside resources to have available for your care when you need it.”
 Helena is always surprised at the large number of people with means 
who do not have an estate plan. 
 “Until faced with a mortality issue, people put this off, and some-
times that means higher taxes or puts families in difficult financial situ-
ations.” Having no plan adds to the stress and cost for your family, and 
usually this is a time when emotions are already running high. 
 “It is wonderful to watch a plan unfold the way it is supposed to,” 
Helena says. “It removes stress for the survivors who are often trying to 
learn to live a new life all alone.” NDN
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BRUCE A. LEMLEY

 As independent wealth advisors, Bruce  
Lemley of Bay Rivers Group and his business 
partners, Alan Broderick and Charles Lucy, 
advise individuals and businesses in all areas of 
investment planning and management – from 
planning for education and retirement to tax 
management and estate planning. With a com-
bined 42 years of industry experience, each 
partner brings a different focus and expertise to 
the table – and each holds the Certified Finan-
cial Planner™ certification.
 “My partners and I have worked together 
over twelve years, formally joining together as a 
team in 2005.  A year later, we decided that we 
could best serve our clients by branching out 
on our own as independent business owners.”
 Consequently they formed Bay Rivers Group 
and chose Wells Fargo Advisors Financial Net-
work as a partner.
 “As a matter of practicality, it’s necessary to 
be backed by a financial network like Wells 
Fargo,” Bruce says.  “Being independent simply 
means that we can act solely in the best interests 

By Lillian Stevens

of our clients. We align our interests with our 
clients’ and put their needs first.”
 Bruce’s area of expertise is wealth manage-
ment and gifting strategies but his passion is 
people – from the clients he serves to his part-

ners and colleagues.
 “I have an aptitude for what I do – and I gen-
uinely enjoy helping people with their financial 
planning,” Bruce says. 
 A native of Lincoln Park, NJ, Bruce holds an 
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undergraduate Degree in Biology and a Master’s Degree in Business Ad-
ministration.  Prior to entering the wealth management field, he served 
as president of Tyrolit Abrasives, U.S. Operations, where he began to fur-
ther a career in the industrial grinding wheel business.  Once he married, 
Bruce found the constant traveling and frequent interstate relocations 
less than ideal. From New Jersey to Massachusetts – Kentucky, Indi-
ana and finally, Newport News and Williamsburg – Bruce and his wife, 
Donna, were constantly on the move. 
 Then 16 years ago as the couple learned that they were expecting their 
first child, they decided to make a dramatic change.  At the time, they 
were living here in Williamsburg, having already moved many times 
prior to landing here.
 Bruce says that they prayed about it and decided to remain here, which 
meant that Bruce would need to launch a new career – one that provided 
more stability for his growing family and less travel for him.
 “Our faith is great and so is the strength of our marriage,” Bruce says. 
“So we prayed about this – a lot.  Financial planning is something I’ve 
always wanted to do and hadn’t yet seized the opportunity.  Well, guess 
what?  God placed this opportunity into my life and here we are.”
 In 1997, Bruce began training for a new career as a financial advisor 
and went to work at Legg Mason, located on South Henry Street just a 
stone’s throw from Duke of Gloucester Street.  In the shadows of Co-
lonial Williamsburg, he launched a career helping clients plan for their 
future.
 Wealth management is not just about investments.
 “If you have investments you build wealth and you will want to plan 
very carefully what you will do with that wealth,” he explains. “What will 
be the most advantageous way to take income after retirement? What 
kind of debt are you carrying? What does your insurance plan look like? 
What about your estate plan? How do you want to pass your wealth to 
your heirs – whether they be family or charitable organizations?”
 Bruce and his partners, together with their network of CPA’ and estate 
planning attorneys, routinely work with clients to put together a plan 
that is tailored to the client’s needs.  
 “Systematically we will use the law to the best advantage of the client. 
The laws change frequently. Even as we speak, tax law is up in the air with 
the ‘fiscal cliff’ now approaching.”
 For the time being, the estate tax threshold appears to be $5M.  Assets 
in excess of that are in danger of being taxed at substantially higher levels.  
How does one avoid that?
 “Let’s say you have an investment portfolio that’s taxable – and you 
also have a sizeable Individual Retirement Account, or IRA.  Perhaps you 
draw income from that IRA until age 75 or 80 but you’re not going to 
spend it down.”
 “If you are charitably inclined, you could take your IRA and elect a 
charity as beneficiary – a 501(c)(3) – a church, a school, whatever non-
profit you choose. That gets the money away from the family, but you 
can take withdrawals out to buy a life insurance policy that’s held by 
a life insurance trust which has its own separate tax ID number. That, 
in turn, can be distributed among the children in various ways tax-free 
because it is life insurance held by an irrevocable trust with a separate tax 
ID number.”
 Ultimately it’s just a matter of using the money in your IRA while you 
are alive – using a portion of it to pay for life insurance. Of course, if you 
were to cash out the IRA, the funds would be taxed as personal income.
 “Irrevocable means that once you set the trust up, you obligate your-
self to pay for it,” Bruce explains. “Depending on the structure, the life 
insurance can eventually be paid up and the leverage is still there to pass 
the assets to heirs without taxes. This is a life insurance policy that is 
held by a life insurance trust not attached to your estate although you 
are paying into it through a trustee.  If you hold that same life insurance 
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policy under your name, it then 
gets lumped into your total estate.”
 Ultimately, Bruce says that 
wealth management boils down 
to this: what do you want your 
money to do for you and for the 
next generation?  Some want to 
see their name on a wing of a hos-
pital while others hope to provide 
for the educations of their great-
grandchildren.  Others will never 
know the names of the people 
whose lives they touch.
 “I have one client who is fight-
ing cancer. She has no family and 
has made provisions to leave a 
substantial amount of money to 
cancer research. Her hope is to 
someday make a difference in the 
lives of others,” he says. “Money 
can impact life in a powerful way, 
and not only your life but others. 
I think sometimes people really 
don’t take time to understand what 
money can do for generations to 
come.  Your legacy can have a very 
real impact on someone else’s life.”
 In terms of gifting strategies, 
Bruce works with clients to help 
them determine how to give from 
one generation to the next – not 
to avoid taxes – but to avoid sur-
rendering the family wealth to the 
federal government.
 Bruce and Donna celebrate the 
decision they made to put down 
roots in Williamsburg and seek a 
new path, by nurturing the busi-
ness and their family.  The couple 
has two children, Michael and Sar-
ah.  Both are students at Williams-
burg Christian Academy, an insti-
tution which Bruce and Donna are 
passionate about.
 “I’d love part of my own legacy 
to have an impact on efforts in 
Christian education,” Bruce re-
veals.
 By itself, of course, money is 
relative. Its impact can be far-
reaching, especially with proper 
planning.  Bruce believes that he 
was put here with particular tal-
ents and a love for his fellow man. 
His clients treat him like an ex-
tended family member, inviting 
him to weddings and other occa-
sions, even funerals.
 “That is what we do,” he says.  
“It’s a people business – and it’s 
personal.”
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REGGIE AKDOGAN

 Jewelry is sometimes special to the owner, 
perhaps because it has belonged to a family for 
many generations, passed down from one gen-
eration to the next. Heirloom quality jewelry 
is any piece of fine jewelry that has the added 
special value of being cherished and passed on 
to future generations. Many times the value 

By Rebecca Smith

comes from both the quality of the jewelry and 
the meaning it represents.
 Reggie Akdogan, jewelry designer and own-
er of The Precious Gem, understands how im-
portant it is to individuals who want to leave 
this sort of legacy. He puts himself into his 
work with skill and creativity.

 “We are all artists. Not everybody can write. 
Not everybody can draw. Not everybody can 
be engineers. Know-how is the key,” Reggie 
says. He uses his experience and passion for 
fine gems to create jewelry for generations of 
enjoyment. Specializing in custom designs, 
Reggie creates jewelry from start to finish by 
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hand. 
 “Handmade jewelry is becoming like a lost 
art,” he says.  “Everything is in the computer. 
You could make a piece and never touch it with 
your hands.”
 Reggie’s interest in gems and jewelry-de-
signing originated from his experiences grow-
ing up in Istanbul, Turkey. During 
his adolescence, Reggie had the op-
portunity to work at his uncle’s stall 
located at the Grand Bazaar in Is-
tanbul. That was when he first saw 
gems used in so many interesting 
ways, including making them into 
beautiful handcrafted jewelry. He 
realized while working there, that 
he too could do something with 
beautiful gems like the ones he saw 
at Istanbul’s Bazaar.  
 Reggie worked hard to perfect his skills in 
designing handmade jewelry using only the 
finest gems he could find. He still makes a 
point to visit Istanbul’s Bazaar and reconnect 
with the people who share their prospective 
trades within their stalls. 
 He continued practicing his skill of jewelry 
making while he studied veterinary medicine 
at the University of Istanbul.  During his stud-

ies, in 1975, he met his future wife, Lisa, who 
was teaching at the university.  Reggie and Lisa 
married and decided to move to the United 
States. 
 Their decision to reside in Williamsburg 
came when they visited a friend and fell in 
love with the area. They opened The Precious 

Gem’s first location in The Village Shoppes at 
Kingsmill in 1980.  In 1989, Reggie moved his 
shop onto Prince George Street in the building 
that is now home for The Blue Talon Restau-
rant. About 12 years later, in 2001, he moved 
to his current location on Duke of Gloucester 
Street. Reggie is in the process of opening a sec-
ond showroom on the Oceanfront in Virginia 
Beach.

 Reggie’s design workshop is located above 
The Precious Gem’s showroom. Many of his 
clients want to have a custom piece of jewelry, 
heirloom quality to pass through the family for 
generations. That process starts with the cli-
ent’s ideas and unfolds in the workshop. From 
the time a piece of jewelry is thought of, to the 

time the setting is made and the 
stone is set, Reggie works with the 
client to make the design vision a 
reality.  
 A custom design begins with the 
client, Reggie says.  A jewelry crafts-
man should sketch while brain-
storming with the client. Questions 
surrounding the style, color and 
size of the piece, as well as the bud-
get help guide the designer. He says 
from this point, a wax model from 

the drawing is created.  
 “We try the model to see if it is what the cli-
ent wants.  If you like the model, I will make 
it and finish it up for you.” These wax models 
are also a way of documenting the thousands 
of designs that Reggie has created over the past 
25 years. “This is my job, making the original 
model,” he says. 
 After a setting is made, it is time to place 
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a stone. Reggie travels all over the world to 
pick out the purest, biggest and most colorful 
stones for his designs.  
 “Gems come from different places,” he says. 
“South America and Brazil, they have a lot of 
different kinds of gems. The Orient, Thailand, 
Burma (Myanmar) Cambodia and Vietnam – 
they have lots as well.” Last March, 
Reggie travelled to Africa to pur-
chase some diamonds for his col-
lection.  
 Most of the gems come pre-
cut. However, he will collect some 
gems in the rough, like green opal, 
lapis lazuli and an assortment of 
small diamonds.  He can take these 
gems in the rough and get them 
cut in order to make matching sets 
of jewelry. Other gems he uses for 
heirloom pieces include aquamarine, emeralds, 
black opals, rubies and sapphires. The gems are 
used to create many types of jewelry including 
rings, pendants, bracelets, brooches, earrings 
and even eyeglass chains.  The careful selection 
of gems bring life and longevity to designs.  
 Reggie finds inspiration everywhere, espe-
cially in nature.  He waxes things like small 
leaves, dragonflies, butterflies, flowers and any 

other natural design he might replicate in one 
of his pieces.  By creating a wax model, Reggie 
can take, for example, a small leaf design and 
cast it in gold or silver to make earrings. He 
can use a wax model of a dragonfly to create 
a brooch that would feature rubies, emeralds 
and diamonds. 

 When it comes to designs made by other 
craftsmen, Reggie believes that copying some-
one else’s work is not a talent.  
 “Anybody can copy. The idea and the de-
signing, and how to bring out your personality, 
your thinking, your ideas, that is the thing.  Of 
course I see things I really like, but it is not 
my design. I tell people you can copy this [as 
he points to his jewelry case], but you cannot 

copy this [as he points to his brain].  I am not a 
manufacturer. I am a designer.”
 Reggie’s love and passion for what he does 
allow him to create quality jewelry that will last 
for generations to come. Quality is what Reg-
gie stresses. If jewelry contains a beautiful top-
of-the-line stone placed within a sturdy, well-

crafted setting, that is an investment 
in the future and a quality piece of 
jewelry that will last for generations. 
 When looking to revive the jewels 
you may already have, or for keep-
ing your jewels beautiful for years to 
come, you must take care of them. 
Reggie advises not to wear your 
jewelry when doing rough jobs like 
gardening or heavy work with your 
hands. 
 “Accidents happen,” Reggie says. 

“Use precaution!”  Depending on how often 
you wear your jewels you should get them 
checked at least once a year. 
 Custom designed jewelry can be an invest-
ment in the future. Generations will treasure 
the art and craft of beautiful heirloom pieces.  
 “Art never dies,” Reggie  says.  “Jewels and art 
are nice things. Natural, fine quality lasts not a 
lifetime, but many lifetimes.” NDN
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STEVE RUSSELL
ON 
HABITAT FOR 
HUMANITY 
RESTORE

Steve Russell, the manager 
for Williamsburg’s new Habitat 
for Humanity ReStore has lived 
in Williamsburg for 23 years. He 
and his wife, Julie, have a son, 
Patrick, who lives and works in 
Richmond.

Steve’s work experience has 
been primarily in the hospital-
ity and education fields. Be-
fore joining Habitat for Human-
ity, he had participated in a 
couple of the Habitat building 
projects.  “I loved the mission 
and focus of the organization,” 
he says. “I heard that Habitat 
was opening a ReStore in Wil-
liamsburg and I expressed an 
interest in being a part of it and 

bringing the new store into my 
own community.”

When did you first become in-
volved in Habitat for Humanity?

I helped build a couple of 
homes for Habitat as a volun-
teer a few years ago. Officially, I 
came on board with the organi-
zation when I was hired to man-
age the new ReStore in Williams-
burg in November of 2011.

What is the mission of Habitat 
for Humanity and how does the 
ReStore contribute to that mis-
sion? 

Our Mission Statement is: Seek-
ing to put God’s love into action, 
Habitat for Humanity brings peo-
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ple together to build homes, commu-
nities and hope. 

The ReStore receives donated home 
improvement items that we use in sup-
port of our house-building goals and 
to sell to the public. This provides ad-
ditional funding for Habitat’s mission.

An additional benefit is that the re-
use of resources diverts household 
materials from entering our landfills.  

How did ReStore become a reality in 
the Williamsburg area? 

Our affiliate of Habitat for Human-
ity services the Peninsula and Greater 
Williamsburg areas. The first ReStore on 
the Peninsula is in Newport News. To-
gether with our Board of Directors, our 
ReStore Director Suzy Kennerly, and 
Executive Director Janet V. Green, 
saw the potential to better serve more 
families by opening a second location 
in Williamsburg.

Where does the merchandise come 
from? 

We accept donations of new and 
gently-used home improvement 

goods, furniture, home accessories, 
building materials and appliances.  
Donations can be dropped off at ei-
ther of our locations: Williamsburg, 
1303 Jamestown Road, the old loca-
tion of Fresh Market; or in Newport 
News, 9614 Warwick Boulevard. Hours: 
Monday through Friday between the 
hours of 9:00 a.m. and 5:30 p.m. and 
on Saturday from 9:00 a.m. to 4:30 
p.m.  We also have four ReStore trucks 
that pick up donations, free of charge!  
They pick up Monday through Friday 
and some Saturdays in our area. Be-
cause we are a non-profit organiza-
tion, each donation is tax deductible.

What can we expect to find at Re-
Store?

Just about everything, including the 
kitchen sink!  Windows, doors, major 
appliances, building/plumbing ma-
terials, lighting, flooring, furniture, pic-
tures, picture frames, kitchen cabinets, 
lawn and garden equipment and the 
list goes on. It’s easier to say what we 
don’t accept...bedding, clothing and 
mirror or glass that is not in a frame. 

What unique things have passed 
through the doors that have surprised/
delighted the staff?

We have had a “Princess House,” 
a gazebo, and today a woman ex-
pressed an interest in donating a John 
Deere tractor.  A customer is sure to 
find something different each time he 
or she visits our stores.

What can readers do to help?
Shop, Donate, Volunteer.  
We want you to come see what is 

in our store and shop.  We need you 
to donate items so that we are sure 
to continue having new items avail-
able for sale.  And mostly we are so 
dependent on volunteers.  We have a 
phenomenal group of volunteers that 
give so much of their time and energy 
in helping Habitat for Humanity be all 
that it can be.  

Spreading the word is paramount. 
Many customers share that they 
didn’t know we were in Williamsburg.  
So please, come shop in the store, 
bring us donations and sign up to vol-
unteer!!
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What are the plans for the near fu-
ture for ReStore?

We’re always looking for new part-
nerships with local businesses. The 
store belongs to our community, and 
we truly want the community to be a 
part of our mission and success. 

Aside from our monthly Volunteer 
Appreciation Gatherings, our volun-
teers will be busy preparing for the 
spring remodeling season. Merchan-
dise moves in and out of the ReStores 
rapidly in the spring as people start 
home improvement projects.

What are some personal experi-
ences you have had that renew your 
commitment to Habitat for Humanity 
and the ReStore?

I think the most tangible would be 
seeing our new homeowners achiev-
ing their dream of owning their own 
homes. 

The process is unique and excit-
ing. Each family needs to contribute 
400 hours of “sweat equity” as a part 
of their partnership with Habitat. This 

means prior to their home being built, 
they are volunteering in our stores, 
and once ground is broken, they are 
involved in the building process. The 
ribbon cutting ceremonies are such a 
proud moment for all of them. Not only 
are they moving into their new home, 
they are actually excited to pay the 
monthly no-interest mortgage, and 
they have the great satisfaction that 
they helped build their own home. 

How has your work with Habitat and 
Restore affected your personal life 
and outlook? 

My work with Habitat has given me 
a greater appreciation for what my 
family and I have. 

I realize that the work I do, coupled 
with the efforts of our amazing com-
munity members, staff and business 
partners – we are helping eliminate 
substandard housing for families in 
need. The Habitat ReStore concept 
creates a win-win situation for all in-
volved. Recycle, Reuse, Reduce and 
Rebuild.
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Business

 A gradual increase in occupancy rates in 
2013 means good news for the commercial real 
estate market in Williamsburg, explains Bob 
Singley, President and principle broker of RJS 
and Associates, Inc. Bob has worked in com-
mercial real estate for the past 35 years and has 
seen major shifts in the local market.
 “We have a heavier retail component per 
capita in this market than you see nationally,” 
Bob says. “That has a lot to do with the tourist-

based retailers. For example Williamsburg Pre-
mium Outlets and their success.” 
 The Williamsburg area retailers pull custom-
ers from beyond our immediate market.  Busi-
nesses, large and small, attract customers from 
all over the region.
 Retail shopping centers can be broken down 
into segments. Neighborhood centers, usually 
anchored by a grocery store, pull customers 
from within a few miles of its location. Com-

munity centers like we see at the intersection 
of Monticello Avenue and Highway 199. For 
example Monticello Marketplace and Settlers 
Market, are another segment. These attract cus-
tomers from throughout the Greater Williams-
burg Market. 
 “That intersection has now become the 
Ground Zero for retail shopping for the locals,” 
Bob says.  
 The developments with the outermost pull 
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are the regional centers. “When you look out 
Richmond Road to Williamsburg Premium 
Outlets,” he describes, “that’s a regional draw 
that attracts tourists along with shoppers from 
outlying areas such as Richmond and Virginia 
Beach. They have done an excellent job with 
the tenant base. They formed a synergy with a 
retail mix that creates its own market. 
It is one of the top 10 success sto-
ries in upscale outlet facilities in the 
country.”
 In the office market, New Town 
had an impact that has begun to level 
off. “With the advent of New Town 
about ten years ago, we saw a lot of 
businesses moving out of sub-class B 
and C office products throughout the 
market,” Bob says. “Because of the 
availability of the new space and low 
interest rates, there was an oppor-
tunity to buy an office for less than they were 
renting. Now we’re going through the process 
of back-filling those offices that were vacated. 
The office market is coming back, but it’s not 
where it needs to be.”
 Bob says the vacancy rate for retail centers 
should be in the five to seven percent range. 
“Today, some are running a 40% vacancy,” he 
adds. When a commercial property loses ten-

ants and for one reason or another cannot re-
lease the space, the property’s last option may 
be redevelopment.
 “Yes, in the extreme, you scrap the property 
and develop it for another use,” Bob says.   “The 
Quarterpath at Williamsburg, which includes 
the new Riverside Hospital under construction 

at Route 60 and Route 199, is a good example 
of a successful redevelopment.  The Best West-
ern Hotel and Whiting’s Funeral Home on 
Route 60 were demolished to make room for 
this development.”
 Bob has seen local commercial development 
and redevelopment over the years. He was 
raised in James City County.  
 “My father was in the service, and we moved 

here from Germany in 1960. I went to Mat-
thew Whaley Elementary School then to James 
Blair High School.” He earned an engineering 
degree from the University of Delaware and 
worked as a project engineer for several years 
with two major corporations. 
 “In 1978, my brother-in-law, Rob Brown, 

started his own commercial real 
estate firm. He began construct-
ing small retail centers on the Pen-
insula. He had no construction 
background, so I came in to fill 
that capacity as far as overseeing 
projects.”  
 Robert Brown and Associates 
was based in Norfolk.  When his 
oldest son graduated from Virgin-
ia Military Institute, he joined his 
uncle and father at the firm. With 
his son excelling in the business, 

Bob opened his own firm in Williamsburg in 
2000. 
 He describes the commercial real estate com-
munity in 1978 as “a very close-knit group as 
far as people involved in the industry, particu-
larly in Hampton Roads. It was a much smaller 
scale than what you see today, with more in-
dependent firms involved. Over the years that’s 
changed just like in a lot of other industries 
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where you see mergers. A lot of the indepen-
dent real estate companies have become part 
of major, national corporations. My firm is an 
anomaly being a rather small firm, which spe-
cializes in a limited geographic area.”
 The hospitality industry’s real estate make-
up has changed over the years. “We peaked at 
about 11,000 hotel units in the Williamsburg 
market,” Bob says. “Occupancy rates were high 
in the early 1980s and there were no timeshares 
then. Today we have about 6,500 timeshare 
units, which are competing with the other hotel 
units. The older products can’t keep up with the 
physical improvements demanded by the na-
tional flags. They lose their franchise and start 
operating as independents. It’s very difficult to 
survive in this market without a national fran-
chise.  We peaked at 11,000…We’re probably 
down to about 9,000 hotel units in the market-
place. Occupancy rates are gradually increasing 
again, but at the same time the timeshare devel-
opments are still expanding.”
 The trend of the independent versus a na-
tional brand seems to cross commercial seg-
ments: lodging, restaurants, retailers. Bob says 
independents can compete with the national 
brands. 
 “You have to develop your own niche; you 
have to know what your specialty is; you have 

to know what your market is and provide ex-
ceptional service. There is room for the inde-
pendents. There are numerous independent 
restaurants and retailers in this market that are 
very successful.”
 For 2013, Bob says the forecast looks prom-
ising. “There will be a gradual increase of occu-
pancy rates both in office and retail. There are 
no new major office projects coming on-line. 
The only significant retail being developed is 
the remainder of Settlers Market.” 
 Stein Mart is moving to that location, as well 
as a new Home Goods and Michaels. “These 
stores along with a number of other national 
tenants will solidify the strength of the Monti-
cello/199 corridor. They have a heck of a tenant 
mix.”
 Bob says the reason businesses relocate to 
new or different centers comes down to profit. 
“You look at customer count/foot traffic, along 
with vehicular traffic in the area, and the ten-
ant mix that will draw people into the area,” 
he lists. “I know of retailers who have relocated 
just a few miles and their business has doubled.” 
 He says that retail rental rates in this market 
are anywhere from $10 a square foot to $38 a 
square foot. “Those rates having declined over 
the last four years have now stabilized and are 
beginning to go back up. That holds true in just 

about everything in this marketplace. Rental 
rates will go up as vacancies decline because 
nothing new is being built. That applies to the 
retail component and the office component.”
 The rental rates have stabilized in 2012, and 
now vacancy rates are falling.  “In retail, the va-
cancy rate peaked in 2010 at 13% and has de-
clined in 2012 to 11.5% according to the Pen-
insula data. For offices, we see a similar trend. A 
lot of new office product came on line in 2010, 
which along with the downturn in the econo-
my caused vacancy rates to increase to 16.5%.  
The current office vacancy rate is approximately 
14% and declining.” 
 Bob’s enthusiasm for commercial real estate 
shows in his grasp of the statistics and the inter-
working of the local market. 
 “I’ve been in this business since 1978. Ev-
ery day it is a different day. New developments 
and brokering deals, dealing with municipali-
ties, attorneys, engineers, clients and lenders – 
there’s a number of different skills to apply to 
that mix. It’s analogous to bird hunting. It’s the 
pleasure of being out there and conducting the 
business. It’s not the end result.” He explains 
that the closing of a transaction can be anti-
climatic. “Getting to that point and putting all 
the parts of the puzzle together and following 
the process,” he adds, “that’s the fun.”
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Sports

 The images of roller derby queens with big hair and skimpy outfits, 
elbowing each other, tripping opponents and yelling at the audience has 
gone the way of rotary dial telephones and UHF television. Today’s roller 
derby is a sport. 
 “We are athletes,” Rachel Mansfield says. “We’re not pin-up girls in roller 
skates.”
 There are still traces of the sport’s history, but those are more good-na-
tured salutes to the sport’s iconic past. “You still see some of that throw-
back to the roots of derby where some leagues still wear costumes or crazy 
outfits,” Rachel explains. “Other leagues wear uniforms.  My league focuses 
on athleticism and a respectable image to the public. You will see some of 
our girls wearing tights and fishnets as a nod to the history, but we try not to 
be outlandish. We train very hard and want to be seen as athletes in a sport.”
 Rachel had always been interested in skating growing up in Orange Coun-
ty in southern California. “Although, I was never particularly athletic,” she 
admits, “I played several ball sports growing up. I never excelled in them. 
I had fun, but I never got any enrichment out of it.” She tried different 
things and eventually moved to theater, performing arts and dance in 
high school.
 Years later, Rachel met her husband, Paul, just as he was discharged 
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from the Army.  
 “His best friend from the service moved 
here to attend William and Mary and joined 
the Virginia National Guard to help pay for his 
tuition,” Rachel explains how she ended up in 
Williamsburg. “After Paul and I got married, 
his best friend got deployed to Iraq. Paul joined 
the Virginia National Guard to go 
on the deployment with him. While 
he was gone, I came here, found a 
house and moved us to Virginia.”
 Rachel transferred from southern 
California with Borders Books to a 
store in Newport News. “That was 
about six years ago,” she says. “A girl 
there at Borders mentioned roller 
derby and that there were leagues in 
Virginia Beach and Richmond.” 
 Rachel had been training in Jiu-
jitsu at Williamsburg’s Bushin Mar-
tial Arts Academy. 
 “I realized that if I could hold my own in 
that level of Jiu-jitsu training, I could definitely 
play roller derby,” she says.
 What Rachel found was an all-female league. 
“Very rough and tumble,” she describes. “I 
thought it would be fun.” She enrolled in the 
River City Rollergirl’s boot camp in Richmond 
because she thought it was something she need-
ed to try. “I hadn’t skated in 14 years. During 

junior high, I spent my summers on wheels.  It 
had been that long since I’d put on skates. At 
boot camp, I pulled on the horrible rental skates 
and the borrowed gear, still smelling from other 
people’s sweat.  I fell and fell and fell, just from 
standing there. By the end, I was crossing over, 
doing stops and some of the basic skills. I had a 

really good time.”
 That was what sold her on roller derby: the 
fun. 
 Roller derby has a long history in the United 
States. “The progression of roller derby comes 
down to about three chunks,” Rachel describes. 
“The inception of roller derby was in the 1920s 
and ’30s. It started as a race on roller skates. 
That first phase became more about the colli-
sions in the 1940s as Leo Seltzer took his tour-

ing company around the country and it was 
televised. The second wave came when derby 
was taken over by Jerry Seltzer (Leo’s son) in 
the 1960s and ’70s. It was more spectacle than 
sport. Later, they tried for a revival in the 1980s 
where it was a lot like professional wrestling.”  
 That over-the-top drama was more about 

one-dimensional characters and sil-
ly storylines than skating and sport.
 “In 2004 through 2006, the 
modern revival of roller derby took 
place in Austin, Texas. That’s when 
the WFTDA (Women’s Flat Track 
Derby Association) was founded. 
They’re the governing body of 
the flat track leagues around the 
world.  There are a lot of leagues in 
South America, the United King-
dom, Sweden, Canada, all over the 
place.”

 Our area is home to several leagues. Ra-
chel’s league is the River City Rollergirls in 
Richmond. Virginia Beach has the Dominion 
Derby Girls. Harrisonburg hosts the Rocktown 
Rollers. “There’s an apprentice league in Char-
lottesville called the Derby Dames,” Rachel 
adds. 
 Today’s roller derby is played on a flat, oval 
track. Two teams of five players each consist of 
a jammer and four blockers (one of the block-
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ers is also the pivot – the “quarterback” of the 
team). As the team of five skate, the jammer 
tries to lap the other team’s players. The block-
ers try to prevent the opposing team’s jammer 
from getting past them. All the while, the pivot 
is strategizing how to get her jammer around 
the track to score points.
 Roller derby is a physical sport. Along with 
the skating and maneuvering, the women need 
endurance and strength. “We practice six to 
twelve hours a week,” Rachel says. “In addition 
to that, I do core strength training and cardio 
training four to six hours a week. A strong core 
is important because that’s your stability, power 
for your hips and the ability to stay up when 
someone hits you.”
 Cardiovascular fitness is important, espe-
cially for the jammer because she sprints a lot 
during the bout. “You have to alternate be-
tween being in the pack – doing footwork and 
maneuvering – to immediately switching to 
sprint mode. Even in the pack, sometimes there 
is an opening that’s one skate wide and that’s 
the hole you have to take to get through the 
pack. You have to be able to book it through 
that hole. The moment you hesitate is the mo-
ment that opening closes and you have to find 
another way around,” she says.
 Roller derby combines speed, agility, 
strength and strategy. “That’s why you see so 

many different body types in derby. It’s a range 
of skills.”
 She says there’s a cliché in roller derby: 
“Roller Derby saved my life.” But it’s a cliché 
because it’s a common theme. The women find 
strength in themselves: physically, mentally 
and emotionally. “The things it teaches you, 
you can’t learn anywhere else – especially as a 
woman. There is a reason that roller derby and 
hockey are becoming popular with women: It 
gives an outlet for emotions and activity that 
isn’t necessarily acceptable in mainstream soci-
ety. You get knocked down all the time and you 
have to get up. You have to get up fast and just 
right back in there.”
 Rachel has learned that people are not always 
nice. “But that doesn’t mean that there’s any-
thing wrong with you or anything wrong with 
them,” she says. “You learn how to deal with 
problems and adversity in a more constructive 
way. After a game when you are all bruised up 
and limping, anything else that life has to throw 
at you – you say ‘I can handle that.’ A woman 
twice my size knocked me to the ground the 
other day. I can handle anything.”
 Excitement in the leagues is building be-
cause Richmond will host playoffs in the com-
ing season. “That should bring more attention 
to the sport in this area.” 
 Rachel hopes that little girls will get ex-

cited about the sport. “They see us, and they 
know they can do something like this too. I 
see it with my daughter. She’s four years old. 
She is constantly asking about my roller derby 
friends and when she can watch me play again. 
It’s great. I love it. I would love to see a youth 
league in the area.”
 Some of the stars of East Coast derby will 
be coming to Richmond for the playoffs: Suzy 
Hotrod (from the champion Gotham Girls 
from New York City) and Shenita Stretcher (of 
Philadelphia’s Philly Roller Girls). 
 “Yes, we have derby names,” Rachel adds. 
“It’s a throw-back. It’s fun to pick out a silly, 
tough name and to have it on a jersey. Some 
skaters and leagues don’t use them, but we do. I 
think there is a place in derby for derby names. 
That’s what the fans expect. It’s fun.” The break 
with the past is hotly debated in blog discus-
sions across the Internet. But, Rachel says that’s 
the fun aspect of the sport: its history.
 “You see a lot of cute and clever names. I 
love watching to see what the new girls pick.” 
Rachel Mansfield has her own derby name, so 
look for her in the rink at the Greater Rich-
mond Convention Center. She’s #64, the wom-
an they call: Elane Asylum. 

For more information on local roller derby, 
visit www.RiverCityRollergirls.org 
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Arts 
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 “Poets would not be anywhere without readers,” Virginia’s Poet Lau-
reate Sofia Starnes says. “Next to writing my own work, there is no 
greater professional satisfaction than connecting a poem to a reader.” So-
fia’s work includes writing poetry, editing and promoting poetry around 
the state.
 “I love the work of editing, making a piece of literature better, and 
then finding a reader for it,” she explains. “I feel very strongly [that] no 
poem is fulfilled until it finds a reader. Just as no painting is fulfilled 
until someone looks at it and connects with that painting. That is when 
art touches people.”
 Born in Manila, Sofia and her family spent time in both the Philip-
pines and in Spain. “My family is Filipino and Spanish – my mother 
is from Spain and my father is from the Philippines. A lot of Filipinos 
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have Spanish blood. The Spanish culture is 
very much there. I was born in the Philippines, 
but even as a child, my family moved to Spain. 
There was a lot of moving back and forth.”
 The experience of moving and the feeling of 
departure influenced Sofia as a writer. “When 
I was 16, we left the Philippines because of the 
Marcos Administration and the resulting po-
litical upheaval. My father was very concerned 
about the family.” Her father took the family 
to Spain.  
 This move had a mood of finality. Sofia 
knew she would not return to live in the Phil-
ippines again. “I often tell the story of how, 
when we left, my father gave each of his five 
children a suitcase,” she says. “We had to put in 
there whatever we wanted to take with us. That 
experience of having to choose is very much 
poetry. You can’t put too many words in poetry 
because you’re not writing a novel. You are al-
ways looking for the essentials. I wasn’t writing 
poetry at the time, but when I look back at that 
experience I realize it had an influence.”
 When they arrived in Madrid, she had 
brought those few things from the Philippines 
with her that seemed to be all she needed. In 
the light of a different country and culture, 
those essentials didn’t feel right. “Again, some-

thing clicked in my mind: these things are not 
words. Words, you can take, and words will 
adapt and take on new meaning.  That sweater 
or that dress did not adapt to a different cul-
ture. The difference between the physical – the 
tangible – and the intangible, and how you can 
take the intangible, influenced my writing.”
 At the University of Madrid, Sofia earned a 
degree in English philology. “That’s the study 
of words,” she states. “I love words. I like lin-
guistics, which is more the theory of language. 
Philology is more about where the word came 
from, who were the people who spoke it, the 
geography around the word.” 
 She also has a degree from the Instituto de 
Idiomas in Madrid in English pedagogy. While 
in Spain, Sofia wanted to write in English, not 
in Spanish. She read English books and wrote 
for journals for the Filipino community in 
Spain and back in the Philippines.
 On a trip to the United States, Sofia met her 
husband, Bill. “I had not thought of moving to 
an English speaking country. My family was in 
Spain. I was a teacher. I loved teaching. It just 
hadn’t crossed my mind to leave, but I met Bill. 
I met him on a trip here when we happened to 
sit together on a plane. I went back to Spain, 
and we corresponded.”

 She realized she was going to make another 
move. Once again, she had to think of what 
was essential in her life and to plan to bring 
only that. 
 “Poetry is often written, at least to me, from 
the threat of losing something or a longing 
for something. Those are the two deepest ex-
periences when you are about to leave,” she 
explains. “The longing when you are in love, 
about to be married and start a new life, but 
also the sense of losing my family. That ten-
sion between those two things was really ripe 
to push me to poetry.”
 Sofia and Bill moved to New York. “I had 
been a teacher for many years. Bill asked if I 
would be willing to try being a full-time writer. 
That was like him asking ‘Do you want to go to 
heaven?’ I gave it a try,” she says with a smile. 
“I started writing very intensely in New York, 
meeting with other writers in libraries, absorb-
ing all this writing going on in the United 
States. It was exciting. I started to publish in 
small community journals.” She wrote and im-
proved her craft, submitted to publications and 
published in well-known literary journals.
 Today, she and Bill live in Williamsburg. As 
the state’s Poet Laureate, Sofia wants to cele-
brate poetry and the readers it touches.  
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 “A great poem will connect to something 
very true inside you that you did not know was 
there,” she explains. “If a poem tells you some-
thing you already know it’s probably not a 
great poem for you. That doesn’t mean it can’t 
be a scene you’ve already seen or a very simple 
thing like a glass of water on a table. A poem 
lets you look at it in a way you hadn’t before 
and to connect to something very true inside 
you that you didn’t know was there.”
 She says because of this individual perspec-
tive, one definition cannot explain a great 
poem versus a good poem. “It’s intangible, but 
the choice of words has something to do with 
the connection, the sounds of those words. 
There is form poetry with certain rules. There  
are other poetry styles with fewer rules, but 
there is always the rule of resonating through 
sound and looking toward something that 
transcends the obvious.”
 Great literature, she describes, has the ele-
ment of discovery. “That’s both as the writer 
creating it and as the reader getting it. I say 
discovery, but also want to say recognition. 
We all carry the truth in us. When we discover 
something, we are also recognizing it.”
 One of Sofia’s Poet Laureate projects is 
called The Nearest Poem Anthology. In her be-

lief that a poem is not fulfilled until it reaches 
a reader, she says that every person has a poem 
that has our name on it. “I mean that every 
one of us will find a poem that looks like it 
was written for us. I was twelve years old in the 
Philippines when I first read William Blake:
 ‘To see the world in a grain of sand 
 And heaven in a wild flower, 
 Hold infinity in the palm of your hand
 And eternity in an hour.’
 “Those four lines transformed me as a child.”
In the upcoming book, The Nearest Poem An-
thology, Sofia is collecting poems submitted 
by Virginians, not poems they have written, 
but poems that have touched them. She en-
courages people around the state to send her 
poems that they have connected with and a 
short essay as to why that particular poem has 
significance.  
 “To have a poem and the response from a 
reader as to why that poem is special to them, 
that’s a way to encourage the reading of po-
etry,” she says.
 The three important elements in poetry 
of any form or style are: logos, which is the 
word, the meaning; pathos, which is the emo-
tion; and the third, is beauty. “These are three 
deeply human attachments,” Sofia describes.  

“We are attached to meaning, and we seek it 
all our lives; we are emotional creatures, and 
poetry that is not compassionate, that does not 
feel-with-us will not survive; we are drawn to 
beauty (which is another word for truth), and 
if a poem is to survive it must be true.”  
 Poets always try to push themselves to the 
edge. Placidity and contentment do not lead a 
poet to write great poems. “The edge I always 
push myself to is: If I could lose everything, 
what is it I can’t lose?” Sofia says. “It’s not a 
comfortable place. You don’t want to go there 
too often. Then you write the poem and go im-
mediately to something warm and fuzzy and 
comfortable.  I thank God for Bill. He pro-
vides an emotional anchor that allows me to 
take this risk. I can go to the edge and write 
about grief and loss because I know I can al-
ways go back to him. We all need that, poets 
and artists need that.  We need our anchor.  
There’s no way I could write without that emo-
tional anchor that Bill provides.”
 A writer cannot stay in the highs and lows 
that come with writing. “You can go on an ad-
venture there, but you need that place to come 
home to,” Sofia states.
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Health

 Patient-Centered Medical Home is a term 
coming to public awareness. “This is the re-
focusing of health care on a team approach,” 
Steve Smith says. Steve is the Executive Direc-
tor for Olde Towne Medical Center. 
 “The Patient-Centered Medical Home mod-
el addresses things like the efficiency of pri-
mary care, the need for more chronic care and 
a team approach to care that is cost effective 
and efficient. The industry buzz phrase that 
goes with that is the evidence-based practice of 
medicine, which basically means figuring out 

what works and using that to spread the word 
within health care.”
 As Olde Towne Medical Center celebrates 
its 20th anniversary, it positions itself to grow 
and advance health care in the area. 
 “Community health centers were established 
as safety net organizations,” Steve explains. 
“Today, we are practicing the front-end edge of 
this model that has potential to improve health 
care. It will certainly expand the reach of pri-
mary health care.  This is an interesting time to 
be involved in an organization like this.”

 Steve returned to Williamsburg this past 
September to help guide Olde Towne Medical 
Center through these changes.  He originally 
came to the area as a student at the College of 
William and Mary.
 “I grew up in Blacksburg, Virginia and went 
to school at the College of William and Mary. 
So, I was familiar with this area and commu-
nity. When I saw this opportunity, I thought 
it was a good fit. This is a high quality-of-life 
place to live, and this is an organization that’s 
at an interesting point.” 
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 For the last few years, Steve had worked for 
a community health center in Georgia, and be-
fore that, he spent several years in North Car-
olina as a consultant for health centers. “I’ve 
been involved with community health centers 
for the last 10 to12 years,” he says.
 The last time Steve lived in Virginia was 
when he finished graduate school 
in 1994. 
 “I have a lot of family in the 
area, so it’s not like I haven’t been 
back; it’s nice to be here. It feels like 
being back home,” he says.
 The concept of community 
health centers spoke to what Steve 
wanted to do. “After I had been 
out of school for about ten years, I 
went to grad school at MCV (Med-
ical College of Virginia at Virginia 
Commonwealth University) in the 
Health Administration program.”
His career before grad school was in finance 
and accounting. 
 “With that background and my gradu-
ate degree, I did a number of things, mostly 
around consulting,” he says. “I enjoyed that. 
I was working with health centers when I was 
asked to be on a board of one. After I did that 
for several years, I realized this was something 
I wanted to do, something I would like to do. 

Community health centers are fascinating in a 
number of ways to me. They were originally 
established to meet the needs of underserved 
populations, especially for people who do not 
have health insurance. That is still a core of 
what we do.”
 With the rise of health care reform, the in-

dustry is primed for trying new models to im-
prove efficiency and quality. 
 He explains that the Williamsburg area is 
a relatively affluent community compared to 
other places in the state. “Although,” he adds, 
“there are a lot of folks living here with ser-
vice jobs that may be seasonal. They don’t have 
health insurance. There are a lot of people who 
have lost jobs in the downturn, some are work-
ing part-time or doing consulting on their own 

– these people probably don’t have health in-
surance.”
 Without insurance, many people do with-
out basic medical care. Olde Towne Medical 
Center strives to change that. “For a long time, 
the balance between our patients with Medic-
aid/Medicare and those with no insurance was 

about 50/50,” Steve states. “At this 
point, it’s 65% uninsured and 35% 
Medicaid/Medicare. That reflects 
both the economy and the change 
in the workforce where people have 
lost their insurance. We fill that 
gap.”
 The center tries to prevent lack 
of insurance being an impediment 
for people getting health care. “One 
way we do that is offer a sliding-fee 
scale based on income and fam-
ily size. People with the most need 

have the largest discount. We are able to do that 
because of our strong community support, sig-
nificant support from the Williamsburg Com-
munity Health Foundation, as well as support 
from the three jurisdictions of Williamsburg, 
James City County and York County.”
 A major goal for Steve and the center is to 
provide high quality service to those who may 
otherwise have a difficult time obtaining health 
care and to provide it at a cost that is reason-
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able for the patient.
 “There is a significant amount of low-in-
come seniors with the need for a medical care 
home base. We want to make sure they know 
we are here and that we provide the services 
they want.  That’s really our challenge in the 
near term.”
 The programs provided include medical 
care and dental care. Olde Towne began as an 
offshoot of the Health Department. “The feel-
ing in the community,” Steve says, “was there 
wasn’t adequate OB (Obstetric) care for preg-
nant, low-income women. The clinic was set 
up, and eventually it morphed from that spe-
cific need clinic to a broader practice. Over the 
years, Olde Towne has both staff and volunteer 
providers of health care including physicians, 
nurse practitioners and physician assistants. 
This past year we served a little over 16,000 
visits and saw over 4,000 patients.”
 Dr. Tom Tylman was the founding doctor 
at the center. “Dr. Tylman is a community 
doctor who is still in practice here,” Steve says. 
“The other person we celebrate is Dr. Tom 
Luckam, a local dentist who took on Olde 
Towne as a project as he retired. He has cre-
ated a culture, by urging local dentists to vol-
unteer, where the area dentists see this as part 
of their practice for patients who might not 
get care otherwise.”

 Along with the medical and dental care, the 
prescription assistance program helps many 
patients. “It’s one thing to get in and see a 
doctor, but unless you can obtain the pharma-
ceuticals – that’s a major part of the treatment 
plan – you can’t get back to a healthy state,” 
Steve adds.
 “One of the big things we do is our Chron-
ic Care program. We are part of the Chronic 
Care Collaborative that the Williamsburg 
Community Health Foundation sponsors. We 
try to find ways to meet the requirements of a 
high-need population and do it in a manner 
that is cost effective.”
 Cost effectiveness is helped by champion-
ing preventative care. “At Olde Towne we are 
very appreciative for the financial support we 
receive from the Health Foundation, the ju-
risdictions and from Sentara Williamsburg 
Hospital.  That support enables us to see far 
more patients than we could strictly on a fee-
for-service basis, to provide preventive and 
chronic care to folks who are uninsured or 
under-insured or simply do not have a medi-
cal home,” Steve explains. 
 “In addition to the benefit to the patients, 
benefits flow back to the community through 
lower costs to the hospital and to the Medicaid 
and Medicare programs as well as a healthier 
workforce in the community.   A huge part of 

the cost to the healthcare system now is the 
cost of fixing problems that could have been 
avoided by a timely low-cost intervention.  
That is our mission at Olde Towne.”
 Steve says that’s the key to what they do. 
“Primary care is the low cost end of health 
care. A large portion of the theory behind 
the Accountable Care Act is if we can provide 
quality health care at an earlier stage, we can 
prevent or lessen the severity of a lot of chronic 
illnesses and save money to the system overall.”
 He stresses that with Olde Towne as a Pa-
tient-Centered Medical Home for the com-
munity, the staff and volunteer providers are 
able to get to know the patients and to engage 
in preventative care.  “The patient comes in for 
regular checkups for things such as mammo-
grams or pap smears. We help identify people 
who may have a family history of diabetes and 
work with them to help understand the type of 
diet they should have.” 
 Classes and support groups meet at the 
center to work together to help with lifestyle 
changes and emotionally support each other 
on their wellness journey.
 For Steve, the possibilities seem endless to 
bring the community to a healthier state and a 
more cost efficient model of care. “There are a 
lot of things we can do to create success.” Steve 
is planning for the next 20 years. NDN
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Home

 Many things lead to surrendering a dog to a rescue orga-
nization or a shelter: hard economic times, divorce, family 
medical emergencies, military deployment or not realizing 
the responsibility before taking in a dog. The people who 
step up and help are a special breed.  Stacey Gilbert is the 
Southern Virginia area coordinator for the Mid-Atlantic 
Great Dane Rescue League, a not-for-profit organization 
that helps find homes for the “gentle giants.”
 Researching a breed’s characteristics is an important first 
step in determining if a particular type of dog is a fit for 
the home. “People love Great Danes,” Stacey says. “They get 
them, don’t train them and end up with 14 month-old, 130 
pound puppies with no manners. That’s the age that we nor-
mally start seeing them. With the smaller puppies, people 
think they’re really cute playing around, but when the dogs 
reach 100 pounds and still have that puppy energy, that’s 
when some owners tire of them.”
 Foster homes, like Stacey’s, step in and give the dog a sta-
ble, safe and healthy environment. The foster process allows 
volunteers to evaluate the dogs and help find a permanent 
home for them.
 “I’m a military brat,” Stacey says. “My dad retired to York Corey Miller Photography
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County. We were all pretty young, so we consider ourselves from here.” 
While growing up, her family had dogs, but not Great Danes.
 As she got older, she found she wanted a Dane. “I did the research and 
understood the commitment. I wanted to make sure that when I got one, 
I was in a place in my life that I could commit long-term.” 
 Her first Dane was a puppy from a breeder. She had been in contact 
with the local rescue organization, but they didn’t have a dog suitable for 
her at the time. She stayed on the list as a possible foster home.
 When her puppy was about nine months old, the rescue called to say 
they had a pair of Danes in bad shape, and they needed a foster home. 
Stacey jumped in. “I drove six hours each way by myself. Looking back on 
it now, that prob-
ably wasn’t the 
smartest thing. 
My only exposure 
to the breed was 
a nine month old 
female puppy. I 
was picking up 
two males – one 
intact and one 
not – both very 
emaciated, prob-
ably one step 
away from their 
systems shut-
ting down.  I got 
on the road and 
thought: what am I thinking?  They were very ill.” 
 One of the Danes condition worsened beyond Stacey’s capabilities to 
care for him, and he was sent to another foster home. “It was a tough first 
time foster.” Tough, but successful since both Danes survived and were 
placed in new permanent homes. 
 “The second dog I fostered, I adopted. So, I foster-failed almost the 
first time out of the gate,” Stacey says. A “foster-fail” is when the foster 
family cannot part with the dog and ends up adopting it. 
 “That’s how it started. I’ve always had one since then, sometimes two. 
I got involved because I wanted to help. Sometimes it is hard to let go – 
some harder than others.”  
 Making a home a foster home for a large breed dog has some special 
challenges.  Most dogs need crate-training. “The large crates can take up 
a room,” Stacey admits. “That’s difficult for some people. The good news 
is that Danes are very gate-respective.” Some people use baby-gates to 
restrict the dog to one area. “That’s good if the dog has issues being crated 
or if people don’t have the space to crate.”
 Some of the requirements for a foster home include:
- Fences – Fenced yards are required for younger dogs so they can get 
safe and secure exercise. An exception is a senior dog that is usually less 
exuberant in its play. “Hearing or visually impaired dogs must have a 
fence,” Stacey adds. “They have to have a fence and a companion dog in 
the household because that dog is its eyes and ears.”

- Non-slip stairs – Internal stairs need to be carpeted or have some kind 
of slip-resistance treads.  “Tall and lanky, Great Danes carry 60 or 70% of 
their body weight from their shoulders forward,” she explains. “Coming 
down steps with no slip resistance is dangerous for them.”

- Inside living – The dogs need to be kept inside and supervised outside.  
“Danes are highly social dogs.  They need to be with their families.”
- Healthy current pets – The home’s current pets need to be up-to-date 
on vaccines including heartworm prevention and spayed or neutered. 
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“That is what we expect with our dogs, so potential foster homes should 
be doing that with their current pets.”

 Being a foster home family can be bittersweet. “Some dogs are harder 
than others to let go. You bond with them.  When a family is approved 
for adoption, the foster home gets a say in the adoption. No one knows 
the dog better than the foster home. They can tell how the dog is doing 
with the possible adopted family – the family and their other animals.” 
Stacey says watching a Dane she has fostered leave her home with a 
new family is like watching a child graduate. “I keep telling myself that 
they’re going to a bright and happy new life and home.”
 The hardest dog she fostered was named Grayson. “He came from 
Baltimore and had been abused. An acorn would drop in the yard, and 
he would want to bolt. He needed a foster home. I knew I could do the 
extra work.” 
 Grayson needed eye medication, didn’t like men and was aggressive 
when he was in his crate. “Someone had obviously poked or hit him 
when he was in a crate.  I told my husband that the crate aggression had 
me a little unnerved. I knew I couldn’t take him back because he would 
then be labeled as a problem dog that had been returned.” Grayson was 
the hardest foster dog Stacey had encountered. She worked with him 
constantly. “I didn’t want him to revert back. The dog did not like men, 
but my husband worked with him bit by bit to get him comfortable.”
 A man from upstate New York saw Grayson on the rescue’s website 
and inquired about him. “I wasn’t sure if a single man could take him, 
especially with the dog’s history of being scared of men. This guy would 
call and check on the dog. I told him everything going on with Grayson 
– being very blunt.  Nothing dissuaded the guy. Every time he knew this 
dog had an appointment with the vet, he would follow up with a phone 
call or an e-mail. He was so kind and patient. I thought he might be a 
viable option for this troubled dog.”
 Finally it was time for the man to meet Grayson. All Stacey’s hard 
work had helped socialize the Dane and heal his wounds, both physical 
and emotional. “He travelled down here. I wanted to see how Grayson 
interacted with him.  The dog went up to him when he arrived, not 
afraid. They spent hours together in my house that day.  The match was 
perfect.”
 Last March, Grayson passed. “The man in upstate New York had him 
for several years and said he was the best dog he had ever had – his dog 
soul mate.  He would bring the dog to work with him at his school. This 
dog who was scared of an acorn, who would hang his head when you 
looked at him, ended up going on Christmas trips to visit family and to 
the school to see the kids. He needed someone like that to adopt him. 
He blossomed. He was hard to let go.”
 Fostering a dog is a process. “It’s the joy of helping the dogs and see-
ing them on their way, then taking the next one that needs your help.”
 Stacey says she will always have a pair of Great Danes. “When I get 
older, I’ll probably go with the seniors. I have a special place for seniors 
because when they lose their homes it is more devastating than for a 
young rambunctious dog that is more flexible. I’ll be old and creaky, and 
I’ll just help old and creaky Danes.”
 The Great Dane rescue is just one of many rescue organizations in the 
area.  All of them need support in funding and in foster homes. 
 “Some of the best dogs I’ve had have been rescues. Everybody thinks: 
They’re rescues; they’re damaged; they’re broken goods. They are not,” 
Stacey Gilbert states. “They haven’t made it to their final destination yet. 
They are just on their way.”

Mid-Atlantic Great Dane Rescue League: http://www.magdrl.org

NDN

The holidays are a wonderful
time here in historic Williams-
burg.  Homes are illuminated
with candles in windows.
Doors are adorned by beautiful
wreaths. A walk down Duke of
Gloucester Street gives us an
opportunity to think of earlier
times. It is a large part of the
reason why so many families
have decided to call this
unique place home.

We understand.

These are the days when
“home” becomes the heart of
activities for family and
friends. We love being part of
making home ownership pos-
sible and all of the members
and affiliates of the Williams-
burg Association of REAL-
TORS® would like to take this
opportunity to wish you all the
happiest of holidays and a new
year of health and prosperity!

BORROWING a line from
one of Virginia Senator Mark
Warner’s lighter moments dur-
ing the recent Virginia Cham-
ber of Commerce’s 2012
Virginia Economic Summit at
the Williamsburg Lodge,
“Americans can be counted on
to do the right thing … after
they’ve tried everything else.”
Such was the tone about the
“Fiscal Cliff” of possible tax
and spending increases in
2013 during the VCC’s Blue-
print for Virginia presentation
to an audience that included
local and state chamber mem-
bers, various real estate associ-
ations and business owners. “It
is time for both sides (Democ-
rats and Republicans) to stop
pointing fingers,” said Warner

while trying to explain the
ramifications of the budget im-
passe, “and put out a product
that is acceptable to the Ameri-
can people and the world. We
are obligated to do it right.”

Meanwhile, the VCC is doing
what it can to prepare for a
brighter future in the Com-
monwealth with its vision,
Blueprint Virginia. Delivered
by CEO and VCC chairman
Barry DuVal, the plan is set to
address five basic needs: Com-
petent Workforce, Intellectual
Capacity, Connectivity, Entre-
preneurship & Innovation and
a Pro-Business Climate.

REPORTS FROM the Vir-
ginia Association of REAL-
TORS® indicate Virginia Tech
will be offering a bachelor’s
degree in real estate starting in
2013. What makes the pro-
gram unique is that it’s been
developed by all six of Tech’s
colleges: agriculture & life sci-
ences, architecture and urban
studies, engineering, liberal
arts and human sciences, natu-
ral resources and environment,
the Pamplin College of Busi-
ness, and science. The degree
won’t simply be an extended
version of basic real estate li-
censure training. It will in-
clude courses in architecture,
construction, business, eco-
nomics, engineering, and natu-
ral resources.

what’s up
in real estate

Williamsburg Area Association of REALTORS®

757-253-0028 / info@WAARealtor.com
5000 New Point Road, Suite 1101, Williamsburg VA 23188-9418

provided by the Williamsburg
Association of REALTORS®

by Sam Mayo
President

Williamsburg
Area Association
of REALTORS®

For additional expert information and guidance, consult a REALTOR®. For a
complete and accurate listing of homes for sale, visit www.WAARealtor.com.
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Hey Neighbor!
Please visit www.WilliamsburgNeighbors.com 
and click on Hey Neighbor! for a complete 
list of current community announcements.

To submit your non-profit event to Hey Neighbor! send a 
paragraph with your information to: 

heyneighbor@cox.net

Hey Neighbor!
EXPERIENCED EMPLOYEES 
IN TRANSITION JOB CLUB 
Ongoing
Join the Experienced Employees in 
Transition...A 45 and over Job Club. 
Meeting the 1st and 3rd Tuesdays of 
the month, 9-10:30 am, the Senior 
Services Coalition of Williamsburg 
is offering a support group for un-
employed and under-employed 
adults.  For current meeting topics, 
directions, and other information 
please refer to our website: http://
www.seniorservicescoalition.com/
jobclub/.  Cost: Free.  Meetings held 
at the Historic Triangle Community 
Service Center, 312 Waller Mill 
Road, Conference Rooms A&B, 
Williamsburg. 

Hey Neighbor!
AWARD FOR VOLUNTEERISM 
BY GIRLS AGES 14-17
Apply by December 15, 2012 
Soroptimist International of Wil-
liamsburg is seeking applicants 
for their cash award programs for 
women and girls. The deadlines 
are approaching so please complete 
applications found online at www.
soroptimist.org. The Violet Rich-
ardson Award is for girls 14-17 
who through volunteer work have 
impacted the lives of others. The 
application includes a short essay 
(750 words) describing the vol-
unteer work and any supporting 
documents like photos or letters of 
recognition. The organization and 
the girls receive a cash award. Ap-
plication deadline is December 15, 
2012. The Violet Richardson appli-
cation can be found at www.sorop-
timist.org or by contacting Patricia 
Byrd Pritchett at siwilliamsburg@
soroptimist.net or calling 757-561-
3229. 

Hey Neighbor!
WOMEN’S OPPORTUNITY 
AWARDS

Apply by December 15, 2012 
Women who serve as the primary 
wage earners for their families and 
seek financial assistance to go back 
to school can now obtain applica-
tions for the Women’s Opportunity 
Awards, Soroptimist International 
of Williamsburg’s major service 
project. Applications are available 
online at www.soroptimistwilliams-
burg.org, or by contacting Tina Sin-
clair at 757- 719-6783. Completed 
applications must be returned to 
Soroptimist International of Wil-
liamsburg by December 15, 2012. 
Since 1972, the Soroptimist Wom-
en’s Opportunity Awards program 
has provided women who serve as 
the primary wage earners for their 
families with the financial resources 
to offset costs associated with their 
efforts to attain higher education or 
additional skills and training. The 
Williamsburg club will provide a 
$1,000 cash grant to its award re-
cipient, who will then advance to 
the Soroptimist South Atlantic Re-
gion level, where one recipient will 
receive $5,000. The program cul-
minates with three finalist $10,000 
awards.

Hey Neighbor!
CHRISTMAS CONCERT & 
PAGEANT
December 16, 2012
Wellspring United Methodist 
Church will be offering a Christmas 
concert and pageant on Sunday, De-
cember 16 at 7:30 p.m.  The concert 
will include the adult and junior 
choirs, as well as the praise bands:  
Cross Purposes, Servant, and Break-
away.  Also, “All God’s Puppets”, as 
well as liturgical dance and Well-
spring’s drama group.  The evening 
will conclude with a revisit from 
Shrek and Donkey and will answer 
the question “What did we do with 
our gifts to the King?”. Refresh-
ments will follow in the church’s 
gathering place.

By your Side Technology

www.byyoursidetechnology.com • (757) 253-7603

Need a Fabulous Gift Idea for the Holidays?
This year give the gift of technology!

can help with all your needs
Computers  Tablets  Smartphones  Apple  iPad

Personal Training, Service and Set-up

2 hour on-site service
for only $80.00!

Williamsburg area only. Offer expires 1/30/13.

Holiday & 
New Year’s 

Special!
Jessica Hughes, Owner

STARTING AT:

4655 -107  MONT ICELLO  AVE  •  W I L L IAMSBURG  757.903 .4280

new

Look for the next issue of

Next Door Neighbors
in your mailbox on or around January 17th.

Industry Innovations
Advertising Deadline: December 31st

For more information contact Meredith Collins
meredith@williamsburgneighbors.com • 757-560-3235
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Hey Neighbor!
“BLUE CHRISTMAS” SERVICE
December 17, 2012
Wellspring United Methodist 
Church, 4871 Longhill Road, Wil-
liamsburg is offering a “Blue Christ-
mas” service on December 17 at 
7:30 pm. This is a special service 
for those with heavy hearts make it 
through Christmas, knowing they 
are not alone. Also, the church is 
hosting 3 Christmas Eve services.  
The first service is at 6 pm and is 
a family service, geared to the chil-
dren and will include puppets and 
Birthday cake for Jesus. The second 
service will be held at 8 pm. and is 
a candlelight service and will feature 
the praise band, Cross Purposes. 
The third service, also a candlelight 
service, will be offered at 10 pm 
with the Adult choir providing the 
special music.   

Hey Neighbor!
SPOTLIGHT ON HUNGER 
FOOD DRIVE
Through December 20, 2012
Christopher Newport University’s 
Ferguson Center for the Arts an-
nounces its fourth annual “Spotlight 
on Hunger” food drive, sponsored 
in conjunction with the Foodbank 
of the Virginia Peninsula.  Donation 
bins will be in the lobby of both the 
Concert Hall and Music & Theater 
Hall for all performances. Items may 
also be dropped off at the Ticket Of-
fice (located in the lobby of the Mu-
sic & Theatre Hall). The Foodbank 
of the Virginia Peninsula provides 
its service to individuals who live 
below the poverty level in the cities 
of Hampton, Newport News, Po-
quoson and Williamsburg and the 
counties of Gloucester, James City, 
Mathews, Surry and York. Contact: 
Neil Burns, Director of Marketing, 
Christopher Newport University’s, 
Ferguson Center for the Arts, neil.
burns@cnu.edu, 757- 594-7791.

Hey Neighbor!
FIRST NIGHT 
WILLIAMSBURG 
December 31, 2012
First Night Williamsburg will cel-
ebrate New Year’s Eve with over 45 
live performing acts throughout 
downtown Williamsburg and on 
the stages of the campus of William 
& Mary.  Admission: $15 pp, kids 
5 & under are free.  Buttons are 
on sale throughout the month of 
December at local retailers.  For in-
formation, visit www.firstnightwil-
liamsburg.org.

Hey Neighbor!
PENINSULA SKI CLUB 
MONTHLY MEETING
January 10, 2013
The public is invited to the January 
meeting of the Peninsula Ski Club 
on January 10, 2013. The ski club 
will meet at Anna’s Pizza, 2845 N. 
Armistead Ave., in Hampton from 
7 - 9 pm. For further information 
contact Cathy at publicity@penin-
sulaskiclub.com.

Hey Neighbor!
SCHOLARSHIPS TO 2013 
NATURE CAMP
Apply by January 18, 2013
The Williamsburg Bird Club of-
fers two scholarships to Williams-
burg, James City County, and York 
County students in grades 5 to 12 
for the Bill Williams Nature Camp 
Scholarships. These are full tuition 
scholarships for a two week sum-
mer camp program in 2013 at the 
Nature Camp in Vesuvius, Virginia 
www.naturecamp.net). A scholar-
ship application is available on the 
Bird Club’s web site: http://wil-
liamsburgbirdclub.org/. The dead-
line for applications is January 18, 
2013. The Williamsburg Bird Club 
will contact the students who earn 
the scholarships in early February 
2013.  For additional info, contact 
Shirley Devan Williamsburg Bird 
Club, http://williamsburgbirdclub.
org/, Ph: 757-813-1322 

Hey Neighbor!
NAACP/ACT-SO BREAKFAST
January 21, 2013
At 9 am, the 24th Annual Martin 
Luther King Breakfast, sponsored 
by the local NAACP Branch and 
hosted by the Colonial Williams-
burg Foundation, pays tribute to 
the late civil rights leader and rec-
ognizes high academic achievers in 
the WJCC and York County High 
Schools. Proceeds provide support 
for student participation in national 
ACT-SO Competition. Breakfast 
held at Williamsburg Lodge-Vir-
ginia Room. Call 253-0841 or 229-
3113 for tickets $40 adults; $25 
students.

Hey Neighbor!
OLDE TOWNE MEDICAL 
CENTER 20TH ANNIVERSARY 
CELEBRATION 
January 26, 2013 
Join us for a fun evening of celebra-
tion honoring medical and dental 
clinic founders, Dr. Tom Tylman, 
DO, and Dr. Tom Luckam, DDS, 

Does it take longer to dry 
your clothes than normal?
                                        It may be time for professional

                         Dryer Vent Cleaning$10off

Reg. Cleaning $99

$89 with coupon!
10 Years Experience Cleaning 
Dryer Vents and Lint Traps. 

Call Today!
(757) 903-3130

                                    RestoreLICENSED INSURED
Reduce your drying time and chance of a fire!

Expires 1/17/13

Visit us at: www.WilliamsburgDryerVentCleaning.com

Locally owned by 
the Schell family 

for 22 years

for all of your

Holiday Decorating & Gifts!

1826 Jamestown Road
(757) 220-0099
Mon-Sat 10-6 & Sun 12-5

Poinsettias • Cyclamen • Paperwhites & Amaryllis • Bulbs 
Centerpieces • White Pine & Mixed Roping • Swags

Fresh Cut Christmas Trees • Fresh & Artificial Wreaths & Trees 
   Ribbons & Bows Ornaments & Gifts

Just West of the Pottery near Tequila Rose

757.345.5990
Mon.-Sat. 10am-6pm

www.alohabeadsinc.com
Visit our website for class schedule

Dream it, Bead it

Come visit us at 
our NEW location

6963-A Richmond Rd.

Like us on Facebook

New Classes 
Forming!

Check our Website 

for details.
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and the many wonderful volunteers 
serving our patients. This black tie 
optional gala will be held in the 
Virginia Room of the Colonial Wil-
liamsburg Lodge. Tickets are $95 
per person for dinner and dancing. 
Sponsorships including tickets and 
advertising opportunities are also 
available.  For information call 757-
259-3259 or see the event flyer at 
www.oldetownemedicalcenter.org 
under Community Support, Special 
Projects. 

Hey Neighbor!
LECTURES – LEAGUE OF 
WOMEN VOTERS
Tuesday mornings in February & 
March, 2013
The topics are about important in-
ternational issues and are sent to the 
League by The Foreign Policy Asso-
ciation. Refreshments are served by 
the Women’s Club of Williamsburg 
at 9:45 a.m. and the lectures begin 
at 10:30 a.m. ending with ques-
tions and answers at 12 noon. The 
lectures are held in the auditorium 
of the Williamsburg Library. If in-
terested, please write the LWV-WA, 
PO Box 1086, Williamsburg, VA 
23187.

Hey Neighbor!
CONCERT:  DA CAPO
February 23, 2013
This fresh, young vocal quartet 
takes audiences on a refreshing jour-
ney spanning over a hundred years 
of vocal music with songs ranging 
from the early 1900s to sings on 
the radio today. Their dynamic pre-
sentations have brought them suc-
cess in many vocal competitions. 
Time: 7:30 pm at the Williamsburg 
Baptist Church. Free and open to 
anyone who wishes to attend.  All 
concerts are held at 227 Richmond 
Road, Williamsburg.  For more in-
formation call the church at 229-
1217.

Hey Neighbor!
CONCERT:  WREN MASTERS
April 20, 2013
This quartet of William & Mary 
faculty members plays period in-
struments in performances of 16th 
to 18th century music, featuring 
works by Bach, Couperin, Handel, 
Telemann and Vivaldi.  The group 
is named for their favorite perfor-
mance space, the 1695 Wren Cha-
pel on the campus.  Time: 7:40 
pm at the Williamsburg Baptist 
Church. Free and open to anyone 
who wishes to attend.  All concerts 
are held at 227 Richmond Road, 

Williamsburg.  For more informa-
tion call the church at 229-1217.

Hey Neighbor!
COMMUNITY OF STARS 
BANQUET
April 26, 2013
The Williamsburg-James City 
County Community Action Agency 
will hold its 10th Annual Commu-
nity of Stars fundraising banquet 
at Colonial Heritage Clubhouse at 
6500 Arthur Hills Drive in Wil-
liamsburg.   In celebrating its 45th 
year, the agency will honor several 
individuals, businesses and organi-
zations that have strengthened and 
supported CAA by giving their time 
and resources.  Proceeds from the 
banquet will go toward the agency’s 
programs and services, to include 
Head Start pre-school and youth, 
family and emergency services.  The 
event is open to the public.  Tickets 
are $50 per person, $90 for two and 
$450 for a table of ten.  To purchase 
tickets, contact Yvonne Joseph at 
229-9332. The evening is semi-
formal and includes a silent auction 
and cash bar.  Silent auction items 
are welcomed. Community of Stars 
Honorees are Outstanding Business 
-TowneBank , Outstanding Organi-
zation - Kappa  Kappa Gamma So-
rority, College of William & Mary, 
Outstanding Partnership - Doris 
Heath, JCC Virginia Cooperative 
Extension & Master Gardeners, 
WJCCPS School Health Initiative 
Program,  Outstanding Community 
Leader - Bessie Skinner Gerst, Out-
standing Volunteer - Sam Billings,                                                           
Outstanding Faith Base - First Bap-
tist Church, Outstanding Action 
Stars - Kimberly Bailey & Dennis 
Withrow. 

Hey Neighbor!
BARK IN THE PARK SPRING 
FLING -GIVING SHELTER 
DOG’S NEW LEASH ON LIFE
April 27, 2013
Bark in the Park is PAWSing in 2012 
to Spring back in 2013! From 10 am 
– 3 pm.  The 12th Annual Bark in 
the Park is moving to the Spring of 
2013.  We are honored that James 
City County Parks & Recreation 
will once again partner with Heri-
tage Humane Society Auxiliary to 
sponsor this Pledge Driven Walk 
& Family Festival at Chickahominy 
Riverfront Park in Williamsburg.  
This supports our Mission state-
ment, which is to provide a fun and 
educational day, and directly sup-
port our homeless animals and find-

Is Your Life in Transition?

(757) 784-7764  •  www.WilliamsburgEstate.com • Laura Kinsman

I can help you through these 
challenging times...

   • Downsizing, Packing
     and Moving

   • Home Clean-outs,
     Estate Sales and more!

Your 
      Event Designer

(757) 291-5369
Kelly@InspiredEventsByKelly.com 

• 19+ years of experience in hospitality 
  and event planning and management.

• Expert in design, planning, coordination 
and production of your special event.

AVAILABLE FOR SOCIAL, WEDDINGS & CORPORATE EVENTS  

Kelly Coronel

Because you want your event to be memorable.

You can make 
a difference in someone 
else’s life this Christmas...
Select an Angel from our Angel Tree, drop a few dollars in 
one of our kettles or visit our website to make an online 
donation: http://virginiasalvationarmy.org/williamsburgva

BELL RINGERS & VOLUNTEERS STILL NEEDED. 

151 Kristiansand Drive #109 • 757-229-6651
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December 2012
In the Neighborhood

Photo Challenge

Williamsburg’s
IN THE 

NEIGHBORHOOD
photo challenge

PRINCE 
GEORGE ST.

Find the 12 differences 
between the original 

photograph (top) and 
the altered photograph 

(bottom).

Enjoy!

Look for the answers 
in the next issue of 

Next Door Neighbors.

INTERMEDIATE LEVEL



Next Door Neighbors 
Collins Group, LLC
PO Box 5152
Williamsburg, VA 23188
(757) 560-3235

PLEASE DELIVER 12/13 TO 12/15

LIZ MOORE & ASSOCIATES • 5350 DISCOVERY PARK BLVD. • WILLIAMSBURG, VA 23188 • 757-645-4106 • WWW.LIZMOORE.COM

A NEW YEAR ...
A NEW BEGINNING.

(757) 869-5533 
amerika@lizmoore.com 

Ford’s Colony
100 Balmoral

Impeccably maintained 3,000 sqft Cape 
Cod with first floor Master suite, addi-
tional 3 BRs PLUS a huge bonus room. 
Spacious eat-in kitchen with cherry 
cabinets is open to 2 story family room 
with French doors leading to deck & 
Vaulted ceiling screened porch. All the 
features on your wish list! $445,000.

  

dianebeal@lizmoore.com 
(757) 291-9201

Colonial Heritage
6900 Chancery Lane

Better than new! Stunning 4 BR, 3 BA, 
2,246 sqft. home situated on corner lot 
w/ professionally landscaped yard w/ ir-
rigation system & BEAUTIFUL stone 
patio. Freshly neutral painted walls, 
Hardwood floors, dream kitchen w/ 
granite, tile back splash, S/S appliances, 
spacious first floor MBR, and Sunroom! 
One year home warranty. $317,000

6272 Weathersfield Way
Villages of Westminister

3 BR, 2.5 BA, 1,945 sqft., HW floors, new 
carpet & fresh paint. Entry foyer features 
tile floors &  light-filled formal DR & spa-
cious kitchen w/ granite counters, abun-
dant cabinet space & sunny breakfast nook. 
Fam. room w/ FP opens to sunroom over-
looking fenced backyard. Luxurious with 
two closets and an en suite BA including 
soaking tub & dual sinks. $305,000.

                              757-784-4317
charlotteturner@lizmoore.com • www.homesbycharlotte.com

757-503-1999
Deelyn@lizmoore.com

www.PremierWilliamsburgRealEstate.com

Southport in Ford’s Colony
4,100 sqft. 4 BR, 3.5 BA. No detail 
has been missed in this elegant & im-
peccably maintained home on a quiet 
cul-de-sac. Great room accented by cof-
fered ceiling opens to culinary kitchen 
& light filled sunroom. Den/LR that is 
also perfectly suited as a study. Expan-
sive 1st flr MBR retreat. BR 2 on 1st 
flr with BA as well as 2 BR/BA suite 
up. Screened porch. Heated and cooled 
workshop & generator! $750,000.

Toano
Private Forge Road retreat on 11+ acres, 
yet only minutes to CW! Builder’s home 
with quality design & construction. Wel-
coming front porch, chef ’s kitchen, Tim-
ber tech deck & 3 season porch off 1st 
floor MSTR. 5 BRs, 4 BA, 4,033 sqft. 
Built in 2005. Zoned for horses. Proudly 
offered at $800,000.

Lorraine Funk 
(757) 903-7627

Denise Fleischmann
757-846-0202    www.lizmoore.com/gracelacey

Grace Lacey, ABR
(757) 876-4634

100 MUIRFIELD
Ford’s Colony

Custom built 5 bedroom, 4.5 bath, 4029sf 
home features two first floor bedrooms. The 
Master Suite enjoys a private sitting area w/ 
a fireplace and 3 additional bedrooms up-
stairs plus cozy loft area. Kitchen is open to 
family room and perfect for entertaining. 
Proudly offered at $539,000

Tim Parker
(757) 879-1781

  Cyril Petrop
  (757) 879-8811

www.timparkerrealestate.com

102 Boulder
3 BR, 2.5 BA, $225,000. Charm-
ing home on quiet cul de sac. Open 
floor plan, 2 story foyer, cathedral 
ceilings. Sun filled eat-in kitchen. Pri-
vate fenced back yard. Easy access to 
Colonial Parkway and Colonial Wil-
liamsburg. Move in ready.

757-876-3838
susansmith@lizmoore.com
www.lizmoore.com/susansmith

121 Sherwood drive
1.6 acre lot abutting New Quarter Park. 
One owner brick home with circular 
drive. Move-in condition. Extensive hard-
wood, great storage, bright LR, DR with 
built-ins and first floor BR. Eat-in kitchen 
with breakfast area. Large FR w/ raised 
hearth & gas FP. Recently refurbished bo-
nus, 3 large BRs on second floor and 3 
tiled full BAs. Two level deck with fresh 
stain and total privacy. One year home 
warranty. $430,000. MLS#30031596


